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Originated by Reilly-Whiteman-Walton Company, and introduced to the tanning 
industry in 1946, Polysans have gained wide and enthusiastic acceptance in the 
intervening 3 years. The reasons are simple, but sound. Briefly, here they are:— 


Polysans,a series of non-ionic fatty oils, introduced the first new principle in the 
fat liquoring of leathers since the advent of sulphonating oils. Highly versatile 
and possessing a wide range of characteristics, Polysans have been providing 
better results on ANY skin and with ANY tannage when properly chosen and used. 


Polysans have intraduced savings, too, for their use often eliminates one or more 
tanning operations. Despite this, there is no lessening of the quality ar uniformity 
of the finished product. Actually, quality. and uniformity are frequently improved. 


Perhaps.you hayen’t as ‘yet tried Polysans—haven’t gained first hand proof of 
the superior resalts. they deliver and the-savinge they-eartbring. That state of 
affairs can easily be corrected. We’re ready, with proof, whenever you say the 
word. Why not call or write us—NOW. *Reg U.S. Pat, D'tice 


UNTIL YOU’VE TRIED POLYSANS, YOU HAVEN'T TRIED 1HE PEST. 


Ae 





DRY, HEALTHFUL COMFORT 


— one reason why Gallun’s Eskimo Calf 
is the leather that sells your shoes 


Shoes made from Gallun’s Eskimo Calf take 

stormy weather in their stride. For this vegetable 
tannage with its warm, rich colors is water resistant. 
It remains dry, soft, and pliable despite adverse 
weather conditions. 

Please your health-conscious customers who have 
both an eye for beauty and a longing for comfort. 
Feature shoes made from Eskimo Calf. 

Shoes of this, or any of the famous Gallun 
vegetable tannages, help you build a loyal customer 
following. So be sure to check the Gallun 
numbers when you make up your orders to leading 
manufacturers. A. F. Gallun & Sons Corporation, 
Tanners, Milwaukee, Wisconsin 


weter-resisiont 


ONE OF THE FAMOUS GALLUN VECETABLE TANNACES 


Norwegian Calf . am: Nermandie Calf 
hend-boarded grain hand-boorded, glared 


Creten Colt 39 \caal 


smeoth but not glared 
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Here are 43 ways to lend a New Style note 


United Fancy Eyelets can be the “tremendous trifles” 
that lift a shoe out of the commonplace and provide 
a smart accessory at relatively low cost. Eyelets like 
these can be the minor change that makes a major 
difference in appearance .. . and sales. 


Any of these novelty designs can be provided in 
brass, nickel, copper or colored finishes. Actual sizes 
are shown. Your eyelet machinery can be modified 
readily to feed any style. Ask the United Representa- 


tive about these and other eyelets for special uses. 


United Shoe Machinery Corporation 
BOSTON, MASSACHUSETTS 
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270 Madison Avenue 4 { 2 ‘ | New ‘York 16, N. Ye 2 
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FEDITORIAIL 


Artificial Perspiration 


URRENTLY. and over the past 
few weeks, the shoe industry has 
been walking around like a profes- 
sional mortician in a community 
where good health abounds. The 
gloomists point to sagging production 
and sales, to mounting unemployment 
rolls in the industry, | to factory mor- 
talities and part-time operations, to 
an over-all lull which is readily inter- 
preted as ominous things ahead. 
However, of all the excessive per- 
$piration that is being shed, most of 
it is artificial rather than warranted. 
The shoe industry has a peculiar mind 
of its own—a frame of mind which 
Strangely tends to resist realities. 
' Last year. at the tail end of 1947 
and the first part of 1948, the cus- 
fomary seasonal wailing was every- 
Where in evidence. The bottom of 
the barrel had fallen out. and the 
much-talked-about recession had set 
n». Yet, production of footwear in 
948 .was only about one percent 
below that of 1947. and shoe men 


EVENTS 


Jan. 29-Feb. 1, 1949—Mid-Season 
Shoe Show, Pennsylvania Shoe Trav- 
elers Assn., Hotel William Penn, 
Pittsburgh, Pa. 


Jan. 31-Feb. 3, 1949—Personal 
Leather Goods Show, Luggage and 
Leather Goods Mfrs. of America, Inc., 
Congress Hotel, Chicago, II. 


March 6-9, 1949—Allied Shoe Prod- 
ucts and Style Exhibit, Hotel Belmont 
Plaza, New York City. 


March 8-9, 1949—Official Opening 
of American Leathers for fall, Wal- 
dorf-Astoria, New York City. 


April 3, 1949—Shoe Mfrs. Fall 
Opening, Eugene A. Richardson As- 
sociates, Hotel New Yorker, New 
York City. 


April 27-30, 1949—St. Louis Shoe 
Show, St. Louis Shoe Mfrs. Assn., 
Hotel Statler and other hotels, St. 
Louis, Mo. 


May 1-4, 1949—Advance Fall Show- 


regarded it as a good year, all things 
considered. 

This year, about the same time. 
the popular malt beverage is again 
a “musty”’—half beer and half tears. 
The pessimists rule the roost. Busi- 
ness has gone to hell and the long- 
awaited recession is about to swoop 
down upon us in 1949, 

Well, let’s take a hard look at the 
facts, with all emotional factors swept 
aside. 

November, December and January 
are traditionally a time of mourning 
in shoe business. Let’s take the 
“normal” year of 1939, for example. 
With the 1935-39 annual average 
representing a production index of 
100, we find that the 1939 November 
index was 97, for December 91, for 
January of the same year 103. Now 
compare this with other 1939 months: 
February. 113: March, 118: July. 
108: August, 121: September. 116: 
October 107. ° 

These seasonal or monthly ups-and- 


ing, Southeastern Shoe Travelers, Inc., 
Sheraton Bon Air Hotel, Augusta, Ga. 


May 8-11, 1949—Fall Shoe Show, 
Southwestern Shoe Travelers Assn., 
Adolphus Baker and Southland Ho- 
tels, Dallas, Texas. 


May 16-17, 1949—Spring Meeting, 
Tanners’ Council of America, Inc., 
The Cavalier, Virginia Beach, Va. 


May 21-28, 1949—24th annual Na- 
tional Foot Health Week, National 
Foot Health Council. 


May 23-24—National Hide Assn. 
Annual meeting, Brown Hotel, Louis- 
ville, Ky. 


May 23-26—Popular Price Show of 
America, Hotel New Yorker, New 
York. Sponsored by the National 
Assn. of Shoe Chain Stores and the 
New England Shoe and Leather Assn. 


June 22- a aa Convention 
Spring Lake, N. J. 


Sept., 1949—Child Foot Health 
Month, National Foot Health Council. 


Oct. 31-Nov. 3, 1949—National Shoe 
Fair, Chicago, II. 


Nov. 6-9, 1949-—-Advance Spring 
Showing, Southeastern Shoe Travel- 
ers, Inc., Sheraton Bon Air Hotel, 
Augusta, Ga. 


downs are familiar to every shoe 
man, of course. What is peculiar is 
that despite its long existance, shoe 
men have not yet fully adjusted to 
the reality of seasonal fluxes. A 
normal seasonal dip is still regarded 
as an ominous slump in shoe business. 

As to shoe production outlook, such 
reliable sources as the Tanners Coun- 
cil and the U. S. Dept. of Commerce 
(whose shoe production estimates are 
usually correct to within a fractional 
percentage) have estimated 1949 shoe 
production at about 460,000,000 pairs 
as compared with 463,000,000 for 
1948—an estimated drop of less than 
one percent. Where, in the face of 
these dependable estimates, is the 
shoe output outlook dismal? Rather. 
it is wholesome. 

There are other good signs. Last 
week, for instance, Julius Schnitzer. 
Commerce Dept. leather chief, stated 
firmly that retail shoe sales in 1949 
would be up. He pointed to some 
significant factors: that consumer 
shoe wardrobes were slim, in some 
cases depleted, due to long consumer 
price and purchase resistance. In- 
creased consumer shoe buying in the 
year ahead seems inevitable. This in 
turn will ciear out retail inventories. 
will require re-stocking. From this 
aspect the production outlook is more 
optimistic than pessimistic. 

But let us look at the over-all na- 
tional economy. for this represents 
the solid floor under all industries and 
their production outlook for the year 
ahead. The gross national product 
in 1949 is expected to hit an un- 
precedented peak of $250,000,000.- 
000. That. in addition to substantial 
wage levels, represents enormous pur- 
chasing power available for the year 
ahead. Despite a current seasonal 
downturn in employment levels, over- 
all national employment stands at 
around 58,000,000. is expected to re- 
turn to above 60,000,000 in the 
Spring. This compares favorably 
with 1948. 

Consider, too, the sharp and enor- 
mous upturn in our population fig- 
ures. Since 1940, a mere eight years. 
our population has increased 17,000.- 
000. By 1950 we shall have a total 
of 150,000,000 persons. On the basis 
of three pairs per capita in the adult 
stage, and two pairs in the children’s 
stage, this means an additional annual 
output of from 40,000,000 to 60,000.- 
000 pairs. The most significant fact 
is that we are a growing industry- 
something that many shoe men fail 
to realize. Moreover, this growth is 
solely on the basis of corresponding 
growth, has nothing to do with poten- 
tial additional growth stemming 


(“Editorial” cont’d on page 38) 
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Methocel: 


the Excellent 
Emulsion Stabilizer 


fi 5 


In the Leather Industry, MeTHoceL, an 
outstanding pasting material, is also 
valuable in stabilizing fat liquors and in 
leather finishing compounds. 

Now available in powdered form, its high 
film flexibility and toughness, physio- 
logical inertness, ease of handling and 
resistance to oily and greasy materials, 
make METHOCEL the material of choice. 
In the pasting of leathers, METHOCEL 


: ) 

provides the advantages of uniformity 
in body and tack, with minimum pene- 
tration of the leather surface. 

Have you investigated the new MetuHo- 
CEL, powdered? Write or phone us for 
further information about METHOCEL 
applications in the leather industry. Send 
for free experimental sample of the new 


METHOCEL, powdered. 


THE DOW CHEMICAL COMPANY - MIDLAND, MICHIGAN 


The Dow Chemical Compan: 

Dept. ME-194 = 

Midland, Michigan 

Please send me free sample of the new METHOCEL, powdered. 








~ Dow — 


' » CHEMICALS INDISPENSABLE. 
TO INDUSTRY AND AGRICULTURE 


$% 





k ; 
| ae Pel 
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NIEWS 


USMC Marks 50th Year 


World's largest shoe machinery manufacturer to observe Golden 
Anniversary next month. 


' Just fifty years ago in Boston. 
)Mass.. three non-competing manu- 
Macturers of shoe machinery decided 
to consolidate their resources into 
ja single company. Machine shoe- 
mmaking, at the time. was barely out 
‘of the infancy stage. had already 
‘taken its first cautious steps. but its 
spindly legs still had no direction. 
The merger. one of the most  suc- 
cessful in the annals of American 
industry. set shoemaking on a solid 
road from which it still has not 
deviated. 

The three companies were: the 
Goodyear Shoe Machinery Co.; the 
Consolidated and McKay Lasting 
Machine Co.; and the McKay Shoe 
Machinery Co. The result was 
United Shoe Machinery Co. The 
date: Feb. 7, 1899. 

Until recent years, United Shoe 
Machinery Corp.—it was incorpo- 
rated May 2. 1905—had designed 
nearly every shoe machine made 
since Civil War days. Today almost 
every machine shoemaker uses some 
United machinery—many use United 
machinery exclusively. In 1948, per- 
haps the major part of the 464 
million pairs of shoes made in the 

. S. were manufactured with 
USMC machinery and equipment. 

Most shoe machinery made in the 
U. S. is supplied to shoe manufac- 
turers on a_ royalty basis. 
United is the only company in the 
U. S. which can completely equip 
any type of shoe factory with needed 
machinery, exclusive of upper stitch- 
ing machines. Because it has sub- 
sidiaries in other large shoe pro- 
ducing countries. its importance te 
the world’s shoe industry as a whole 
cannot be overemphasized. 

Proof of success can generally be 
had in the figures. For example. in 
1946. United’s gross income from 


lease 


leases totaled $21,504,541, gross in- 
come from sale of machines was 
$507,036, from the sale of parts. 
$3.513.074, and from the sale of 
shoe factory supplies. $25,000,000 

a tidy total income of 
$50,624,751. 


It All Began 


Though United observes its 50th 
birthday on Feb. 7, it might be said 
that the company really began back 
in 1858 which would put its rightful 
age at 90. In that year, Lyman 
Blake. a shoemaker from Abington, 
Mass., invented a machine for sew- 
ing soles on shoes, the first real 
shoemaking machine ever designed. 
Blake had no luck in selling his 


gross 


FRITZ GOLDMANN 


... has become associated with R. & A. 
Kohnstamm, Ltd., of London, in their New 
York office. (L&S. Jan. 15). Mr. Goldmann 


has been named assistant to the president. 


invention, finally sold it, complete 
rights and all, to a man named 
Gordon McKay. McKay, a_pro- 
moter rather than manufacturer, also 
had no success in peddling his ma- 
chine to shoe manufacturers, finally 
resorted to leasing it on a royalty 
basis. 

Later the Goodyear welt shoe came 
on the scene as a rival to the McKay 
shoe and finally the Goodyear Welt 
Shoe Co. was formed in Winchester, 
Mass., by John Hanan, president of 
the Hanan Shoe Co., and William 
Barbour, owner of the Linen Thread 
Co. The appearance of the Con- 
solidated and McKay Lasting Ma- 
chine Co. in Beverly, Mass., com- 
pleted the big three of ‘the shoe 
machine industry just before the 
turn of the century. 

Founders of the company were 
Sidney W. Winslow, George W. 
Brown, Elmer P. Howe, Edward P. 
Hurd and William Barbour. Justice 
Louis Brandeis, noted international 
jurist, was instrumental in organiz- 
ing the legal aspects of the corpor- 
ation. 

Today United’s main plant is lo- 
cated in Beverly while the home 
offices where the executive wheels 
function are set in the United build- 
ing on Boston’s Federal St. Sub- 
sidiary firms exist throughout the 
U. S. and a good part of the British 
Empire and Europe. At one time, 
United had a plant in Russia. 

In addition to shoe machinery, 
United manufactures a host of shoe 
supplies and findings, including 
cements, brushes, wood heels, lasts, 
eyelets, shanks, and bex toe mate- 
rials. The company also puts out 
tanning machinery. During the war, 
it manufactured tank guns and other 
military supplies and equipment. 

United is perhaps the only firm 
today engaged in active research on 
all phases of shoe manufacturing. 
Its Research Division employs about 
500 men, has an annual budget ap- 
proximating $3 million. and has 
spent over $20 million since 1930. 
An example of its activities here lies 
in the fact that since 1920, United 
has acquired nearly 7000 patents, 
the greater majority of which relate 
to shoe machinery. 


Present officers of the corporation 
are: Sidney W. Winslow, Jr., chair- 
man of the board; Albert W. Todd, 
president; George R. Brown, Clif- 
ford Roberts. Nelson B. Todd and 
Wilson Palmer. vice presidents; 
Joseph F. Wogan. vice president and 
general manager; Wallace M. Kemp, 
treasurer: and Edward N. Chase, 
secretary. 
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THE MARTIN DENNIS COMPANY 
presents 
The History of Tanning—Number 5 of a series 














BUCKSKIN: New product—ancient method. Soft, plicble, nearly water- 
proof buckskin, even by today’s standards is o superior product. To the 
New World's early European explorers buckskin was a wonderful and, in 
many woys, a superior variation of their own vegetable tanned leathers. 
With interest and amazement, they watched the Indian women use 
ashes, stene implements, smudge fires and deer brains to “buckskin tan” 
the hides of game. More important, perhaps, than this newly refound 
technique was its impact on the tanning world, for here after centuries of 


stagnation was a totally different procedure that produced geod leather. 


TANOLIN- PUROGEN.- ACIDOLENE 
“ ALBAOIL — ALBATAN — ALKOLENE — CHROMOL 
EMULSOL — KROMOID — LEXOL — NEETOL — NEUTROLENE 


Pioneers in the application of scientific methods to the art of tanning 


859 SUMMER AVENUE NEWARK 4, NEW JERSEY 
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Labor Dept. Calls Shoemen 
To Discuss-Minimum Wages 


Asks company executives, trade group and union leaders to attend 
panel meeting on wage question. 


The Dept. of Labor this week 
called upon 16 representatives of 
management, labor and trade as- 
sociations within the shoe industry 
to be present at a closed prehearing 
panel meeting on the subject of min- 
imum wages within the industry. 

The hearing will precede a formal 
hearing to be called by the Dept. 
on a petition by the United Shoe 
Workers of America, CIO, request- 
ing an 80-cent hourly minimum wage 
for all workers employed by shoe 
Manufacturers on government mili- 
tary contracts of $10,000 up. 

Among those invited to attend the 
rehearing in Washington were: 
i Burton, Craddock-Terry Shoe 
€o.. Lynchburg, Va.; Gordon Car- 
gon, Selby Shoe Co., Portsmouth, 
0.: and H. F. Wilhite, Brown Shoe 

0., St. Louis—all to represent man- 
agement. 

Representing trade associations 
will be: Maxwell Field, executive 
secretary. New England Shoe and 
Leather Assn.; Benjamin Seligson 
and Edward Seligson, National Assn. 
of Slipper Mfrs.. N. Y.: W. W. 
Stephenson, executive vice president. 
and John H. Patterson, economist. 
both of the National Shoe Manufac- 


= 


turers Assn., N. Y.; and Walter T. 
Spicer, executive secretary, Associ- 
ated Shoe Industries of Southeastern 
Mass., Brockton, Mass. 

Union representatives are: John 
T. Mara, president, Boot & Shoe 
Workers Union, AFL; James J. 
Mitchell and Victor Hirschfield. 
United Shoe Workers of America, 
CIO; Alphonse W. Samson, presi- 
dent, and Harold C. Sears, secretary- 
treasurer, Brotherhood of Shoe and 
Allied Craftsmen, Brockton, Mass.; 
and Clinton L. Libby, president, and 
Mark H. Burke, secretary, Shoe 
Workers Protective  Assn.,— Ine.. 
Lewiston and Auburn, Me. 


Navy Asks Small Lot Bids 
On 38,000 Service Pumps 


Continuing its new policy of mak- 
ing small lot shoe bids available to 
smaller shoe manufacturers, the New 
York Navy Purchasing Office this 
week issued Invitations 4127 and 
$128 calling for a total of 38,000 
women’s service pumps. In each 
care. bids began with 2000 pair lots 
and progressed to the total directive 
quantity. 

Invitation No. 4127 calls for 26,- 


000 pairs of black service pumps 
to be delivered to the Naval Clothing 
Depot, Brooklyn, N. Y., at a rate not 
less than 2000 pairs per month dur- 
ing Feb. through June, 1949. 


Invitation No. 4128 specifies 12,- 
000 pairs of white service pumps for 
delivery to the Brooklyn Naval 
Clothing Depot during Feb. through 
April, 1949, As in Invitation No. 
4127, bid quantities commence at 
2000 pairs. 


Close Goodyear Plant 


Goodyear Footwear Corp., Provi- 
dence, R. I., manufacturers of rub- 
ber and canvas footwear, has closed 
its plant at Clinton, Ill. The plant, 
although beset by labor troubles, 


‘had been in operation for the past 


18 months. 


Jack Baker, president of the com- 
pany, said that employes had failed 
to measure up to the firm’s stand- 
ards. Machinery has already been 
removed. 


The company was ordered last 
Dec. by the National Labor Rela- 
tions Board to desist from unfair 
labor practices and to pay back 
wages to employes discharged on 
Dec. 4. 1946. 

In a letter to R. C. Taylor of the 
Clinton Community Assn., Baker as- 
serted that the sum of $232,000, sub- 
scribed by the association to pay for 
half of the building, would be re- 


payed. Bonds will be retired on 
June 30, 1949, 


The leather task force group of the National Security Resources Board meets with government officials in Washington. Left to right 
are: Irving Glass, Tanners Council of America; Frank H. Miller, G. Levor & Co., Inc.; Everett W. Pervere, Howes Leather Co.; Edward 
L. Drew, Tanners Council of America; Kurt Friend, J.’Greenebaum Tanning Co.; Lawrence L. Jones, Willard Helburn, Inc.; Joseph 
W. Byron, director, Leather and Shoe Div., of NSRB; Sherwood B. Gay, Blanchard Bro. & Lane; Julius Schnitzer, Dept. of Commerce; 
Harold Connett, Surpass Leather Co.; Lewis Jackson, Tanners Hide Bureau; David B. Eisendrath, B. D. Eisendrath Tanning Co.; 
Harold N. Goodspeed, A. C. Lawrence Leather Co. 
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GOING PLACES... 


Se; 


GREEN G CONC. 


In dyeing quality luggage, handbags and accessories, 
CALCOCID GREEN G CONC. is “going places”— 
giving to leather goods the color power that sells. 
CALCOCID GREEN G CONC. permits level dyeing 
with good penetration on vegetable, chrome or syntan 
stock. It produces, economically, clear, bright shades of 
green. It has good working properties, is suitable as a 
base shade and is compatible with most other shading 
dyes. 
Calco produces an extensive range of dyes suitable for 
all types of leather dyeing. Ask your Calco representa- 


tive about them. 


<Caleo> 


*Trademark 


AMERICAN Cyanamid LOMPANY 


CALCO CHEMICAL DIVISION, BOUND BROOK, N. J. 


Leather goods courtesy Mark Cross 
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NEW BOOK — JUST OFF THE PRESS — BANK 
LOANS TO SHOE MANUFACTURERS BY E. MOR- 
TON JENNINGS, JR., ASSISTANT VICE PRESIDENT, 
FIRST NATIONAL BANK OF BOSTON. 250 PAGES, 
17 CHAPTERS — WITH COMPARATIVE TABLES. 
$6.00. WRITE FOR CONTENT CIRCULAR AND 
FURTHER DETAILS. 


THE RUMPF PUBLISHING COMPANY, 300 WEST 
ADAMS STREET, CHICAGO 6, ILLINOIS. 





THE ONLY BOOK OF ITS KIND IN THE INDUSTRY 
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noe 
MAKE SHOES LAST = 


Well, Mom did some figuring. 5 or ~ 


6 pairs of shoes every year for 
Junior . . . h-m-m! And surely 
she could cut down on Friend 
Husband's repair expense! And 
she really could use a vacuum cleaner .. . 
e 
Of course, Junior wasn’t 
too happy about his new shoes. 
They were heavy, and hurt his feet. 
And in winter, they were cold as the 
ground he walked on; in summer, 
they were hot as... you know. 
No ventilation—no insulation. 
° 
Even Mom got a pair. Her Cast 
Iron Boots weren't stylish, and 
they certainly weren't comfortable 
—but, at least, she did get her 
vacuum cleaner... even though < 
she was too tired most of the 


time to use it! 


THIS IS ONLY A SILLY STORY. . . 

But smart leather buyers know that con- 
sumers demand leather-soled shoes . . 

for only leather gives comfort, keeps 
shoes in shape, and insures an impres- 
sion of ‘‘quality.’’ They also know that 
American Oak leathers cut ecenomically, 
edge up and finish well, and give shoe 
buyers and wearers what they want! 


That’s why 
they buy... 


ROCK OAK ¢ AM-O-FLEX * ROCKROME 


America’s Finest Leathers—CONSTANTLY UNDERFOOT! 


ME AMERICAN Oak LEATHER Oo. 


CINCINNATI, CHICAGO, ST. LOUIS, BOSTON 


MiRacu.ow?* 
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New Ruling Ups 
Leather Output 32% 


Arbitration decree approves new minimum job production stand- 
ards, opens way to increased wage rates on basis of productivity. 


Work limitations set by employes 
of E. Hubschman & Sons, Inc., Phila- 
delphia, Pa., prominent calf leather 
tanners, on certain operations in the 
shipping, boarding and machine 
trimming departments were brought 
to the forefront in a recent arbitra- 
tion decision. 

The arbitration board unanim- 
ously approved new minimum job 
production standards which will in- 
crease production in the operations 
affected by an average of at least 
32 percent above former work limi- 
tation standards. The new standards 
approximate those established by the 
company with the aid of an indus- 
trial engineer. 

When the new work standards are 
reached, company employes involved 
will be eligible for a 121% percent 
pay rate increase, 

The board consisted of Dr. Robert 
P. Brecht, Professor ‘at the Wharton 
School of Finance. University of 

enn., as chairman; Lester D. Gaff- 
ney as employer representative; and 

dward Incollingo representing Lo- 
al 30, International Fur & Leather 
7 





Workers Union, ClO. John W. Mor- 
gan, Brown & Kearns of Boston rep- 
resented the Hubschman Co. at the 
six-day hearing while Saul Wald- 
baum of Philadelphia was present 
for the union. 

During the hearing, the company 
introduced evidence showing that a 
self-imposed curtailment of produc- 
tion began at the plant several years 
ago. Work limitation tactics by em- 
ployes were the cause of much 
trouble as an issue in each nego- 
tiation for a new contract. As part 
of the settlement in 1948 negotia- 
tions, both the company and union 
agreed to sustain maximum produc- 
tivity per employe in return for a 
stipulated wage increase. 

Shortly after the agreement was 
signed. Hubschman set up new job 
production standards which the 
union refused to accept. The matter 
was then referred to arbitration. 

Company officials report that since 
the arbitration award, the union has 
cooperated fully in carrying out the 
new production standards. 


Tanners Doubtful In ’49; 
Connett Tells Canadians 


Former TC prexy advises Canadian Shoe Retailers that government 
controls bind world hide and skin trade 


There are plenty of UL. S. tanners 
that did not enjoy prosperity in 
1948 and look forward to 1949 with 
little relish, Harold Connett,  ex- 
president of the Tanners’ Council, 
told members of the Canadian Shoe 
Retailers Assn. at their 1949 con- 
vention in Toronto, Connett. presi- 
dent of the Surpass Leather Co.. 
Philadelphia. Pa.. said that ever- 
growing pressure for lower prices, 
coupled with higher labor and raw 
material costs were to blame. 

“While you can hardly be ex- 
pected to shed crocodile tears about 
the troubles of the U. S. Tanners,” 
Connett declared. “you do, | know. 
realize that the tanning industry will 
not go on indefinitely making leath- 
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er at a loss. for that is what it is 
probably facing.” 

Connett told of the typical case of 
a “well-known. well-managed” large 
tanning concern in the U. S. which. 
after taxes, netted two percent profit 
on the sales for the fiscal year. “It 
doesn’t take much knowledge of the 
tanning industry to know what 
would happen if raw material costs 
increased a cent or so a pound and 
wages went up a few ‘cents an hour, 
and it proved impossible to recover 
such advances in the sales price of 
the product.” he said. 


Trade Controls 


“The hide and skin trade of the 
world is hampered with myriads of 


controls and regulations imposed by 
various governments.” Connett told 
the 600 members and guests as- 
sembled at the convention. “They 
are like multitudes of shifting sand 
bars that block the channels of trade. 

“Let us take the Argentine—a 
country possessed historically of a 
substantial export surplus of hides 
and skins. Here the government ex- 
ercises almost complete control for 
the export and sale of hides. | feel 
quite confident when I say that the 
price of hides for the past few years 
in the worlds market has been suffi- 
ciently high to have attracted daily 
the sale and shipment of Argentine 
hides under free enterprise. But 
such has not been the case.” 

Connett accused Argentina and 
other countries south of the border 
of refusing hide export licenses to 
depress prices below the worlds mar- 
ket and encourage local tanners with 
prices of raw materials substantially 
lower than those obtained in other 
countries. He added that the under- 
lying causes could be found in the 
lack of balance in currencies and 
the exchange controls and manipu- 
lations that are evident throughout 
the world. 

“While tanners in the U. S. are 
solidly behind the Marshall Plan. 
they are not happy in seeing E.R.P. 
dollars being spent by other coun- 
tries to purchase in the markets of 
the world, hides and skins at the sub- 
stantially higher price than we can 
pay in the Ll. 8.” 

In certain instances, he said, these 
hides and skins are being kept in 
inventory either as hides or leather 
as a hedge against currency depre- 
ciation. 


Canadian Outlook 


Thomas Bata. president of the Ca- 
nadian Bata Shoe Co., reported that 
he had salvaged nothing but 50 tech- 
nicians from the recent expropria- 
tion of Bata holdings in Czechoslo- 
vakia. 

\ survey of style trends revealed 
that 1949 will be a year for “looks” 
in Canada— including the bold, clas- 
sic. spring and dressy looks. The 
average Canadian adult male will 
be exposed to the “bold look” and 
retailers say this will be the only 
style available for men in the com- 
ing’ vear. There will be over 20 
different colors to choose from, rang- 
ing from salmon to wine-red. For 
the more conservative dresser, retail- 
ers are stocking standard browns 
and blacks. 

All “bold look” shoes will have 


crepe and rubber as well as leather 


(‘“‘News” cont’d on page 28) 
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Changing an alligator 
into a purse... 


That's quite a trick. An important factor in making the ‘‘trick"’ 
successful is a good fatliquor such as NOPCO 1717. NOPCO 
1717 does the trick, whether the skin selected is from an alliga- 
tor, a lizard or any other reptile. 


Look to NOPCO, too, for superior aids in processing animal 
hides. NOPCO provides a wide variety of high quality tanning 
specialities to help you make good leather better. Note, for 
example... 


ANN 


CHIL Gl 


ROCHMONT ok. 


. « «TANOYL 1456-B .. . a blended sulfonated oil for bark 
tanned automobile, furniture, upholstery, brief case and strap 
leather. Assures good color and softness. 

- « « NOPCOWITE . . . a non-yellowing, non-oxidizing sul- 
fonated oi! for whites from heaviest elk to finest glove 
leathers... 


- +--+ ALUMOILS... 
leathers. 


nonionic fatliquors for alum tanned 


NOPCO OILS MAKE 


GOOD LEATHER BETTER 
Jacseancr) 
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ITS GREAT... rr 


ITS NEW... 
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DOUBLE ROLL SETTER— __ position about 7!/2 inches results 
heavier construction, heavy duty |. in easier operations. Opened . 
ball bearings. Rolls driven by © and closed hydraulically, 
means of double V Belts. Open _ eliminating many working parts. 
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LABOR RELATIONS 





Current Obstacles to Stabilized © 
Labor Relations in the Leather induatry 


OW many times during the past 

few years have I heard it said 
by conscientious employers — that 
“My employes will not join a union; 
we are just like one big, happy 
family at our place. We never have 
any complaints that amount to any- 
thing.” And yet, frequently, soon 
after the making of such a remark, 
the employer learns that his em- 
ployees have been organized and he 
is notified through the union of 
their desire to bargain collectively 
with him. 

Upon examination into the causes 
for the organization, he has learned 
that favoritism and discrimination 
were rampant in the plant but, the 
matter not having been previously 
brought to his personal attention, 
he was the last to learn of the 
prevalence of these obstacles to 
stabilized labor relations. The or- 
ganization staff did not want to 
trouble him with serious complaints 
when they arose, because they be- 
lieved that they could handle such 
matters in the customary manner 
and if the aggrieved employe did not 
like it he could “get the h--- out.” 

Many of the difficulties which 
arise in the relations between a 
company and its employes are prob- 
lems of human relations, which 
apply to a company whose employes 
are not organized as well as to an 
organized plant. 


Chief Obstacles 


For most of the companies in the 
leather industry today. however, the 
factors involved in the achievement 
of stabilized labor relations include 
collective bargaining with one or 
more unions representing the em- 
ployes, since it is estimated that the 
industry is 80 to 85 per cent or- 
ganized. 

The obstacles to such achievement 
are many and_ varied, foremost 
among them being lack of a sound 
company labor relations _ policy. 
failure to delegate authority to 
company line representatives. fail- 
ure to give labor relations its proper 
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place of importance in management 
planning, lack of mutual respect be 
tween employer and employees, im- 
proper handling of grievances. polit- 
ical interference. lack of recogni- 
tion by the union that~it and _ its 
members have a mutual interest with 
the employer in the operation of the 
business at a profit, failure to bar- 
gain in good faith, union politics, 
and ideological conflicts. 

The many complications concern- 
ing representation which arise under 
present conditions have been dis- 
cussed in prior articles of this series. 
Among these is the status of a non- 
complying union, such as the Inter- 
national Fur and Leather Workers 
Union of the United States and 
Canada. C10. Such a union is denied 
the imprimatur of government: the 
NLRB has closed the door altogether 
to noncomplying unions. A non- 
complying union cannot obtain the 
issuance by the National Labor Re- 
lations Board of a complaint charg- 
ing unfair labor practices and_ it 
cannot appear upon a ballot in an 
election, except in a decertification 
election where the employes may 
or may not signify their desire to 
continue to be represented by the 
union. If the vote is against de- 
certification of the noncomplying 
union, the Board will not issue a 
new certification but only a report 
of the arithmetical results of the 
election. The status of a noncomply- 
ing union raises unusual problems 
which must be considered by the 
employer in the light of the con- 
ditions existing in his plant. 


Organization 
Within Management 


The lack of sound industrial re- 
lations policy for management to 
follow is one of the chief obstacles 
to stabilized labor relations. When 
there is a difference of opinion in 
the company itself as to the course 
to be followed in labor relations. 
conditions must. of necessity. be un- 
stabilized. Not only should a sound 
labor relations policy be established. 


but there should also be such an 
organization of managerial author- 
ity that the responsibility for ef- 
fectuating that policy will be clearly 
placed. The executives and super- 
visors who are charged with the ad- 
ministration of the company’s labor 
relations policy should be fully in- 
formed as to what that policy is, 
and they should in turn make suf- 
ficient explanation to the workers 
of any changes in the policy so that 
the foundation is established for 
harmonious and cooperative action 
in accordance therewith, 


Mutual Respect 


The greatest single obstacle to 
the success of any negotiations, 
whether the conferees are trying to 
agree upon an international treaty 
or to settle a minor dispute as to 
the boundary line between the prop- 
erties of two individuals, is the ex- 
istence of mutual distrust. So, too, 
in labor negotiations, the establish- 
ment of mutual confidence and re- 
spect is of utmost importance. In- 
tensive bargaining, urgent argu- 
ment, and frank statements, when 
accompanied by sincerity and a 
genuine desire to reach an agree- 
ment, are respected by both sides. 

The personality of the plant man- 
ager, superintendent or foreman and 
the attitude evinced by a_ labor 
leader toward representatives of 
management have a far-reaching 
effect upon labor relations. The pres- 
tige and influence of labor leaders 
are increased by a demonstration 
of responsibility, which may be 
evidenced by a proper approach to 
labor relations. An attitude of fair- 
ness and of recognition of all factors 
invelved on both sides of a question 
is appreciated, and the successful 
labor relations administrator must 
possess this qualification. Mutual 
respect is bound to follow from the 
confidence engendered by fair deal- 
ing. An atmosphere of amicability 
in negotiations does not imply a 
spirit of weakness, and its promo- 
tion is a matter of intelligent self- 
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interest on the part of both manage- 
ment and labor. 


Improper Handling 
Of Grievances 


The suppression of a grievance 
in an unorganized plant, or the 
acknowledgment of its existence and 
the failure to investigate the com- 
plaint, frequently gives rise to dis- 
content on the part of an aggrieved 
employe. To him it is a matter of 
importance and the fact that it has 
been ignored lends it even greater 
importance in his mind. 


When a union is in the process 
of organizing the plant, such an 
employe oftentimes is eager to as- 
sist in the actomplishment of this 
purpose. He may be the one who 
believes that he can do the job he 
works upon as well as his fellow- 
employes, and therefore should get 
the same rate of pay, or he may be 
the one who has worked for the 
company for many years and has 
been laid off upon a work curtail- 
ment taking place, while an em- 
ploye with fewer years of service 
has been kept on the job. He may 
believe that he should have been 
promoted to a better paying job 
that he was qualified to perform 
before the boss’s brother-in-law, who 
had to be broken in, was advanced 
over him. He is advised and _ be- 
lieves that when the union gets into 
he plant and bargains for him and 
is fellow workers, these inequities 
nd injustices will be corrected and 
hat such a thing can never happen 
gain. This sympathetic understand- 
ng of the wrong inflicted upon him 
y management, which he is now 
onvinced has no interest in his 
elfare, is indeed most comforting 
to his upset mind and is a balm to 
his injured feelings. 





Grievances of the type mentioned 
should be given immediate con- 
sideration by management which is 
labor-relations-conscious, and the 
factory organization should be edu- 
cated in the matter of handling such 
controversies so that the same may 
be disposed of promptly and in a 
satisfactory manner. Tolerance is a 
virtue to be practiced, and _fre- 
quently a careful explanation of the 
circumstances surrounding a_ mis- 
understood situation will prove to 
be a_ satisfactory solution of a 
grievance. On the other hand. an 
honest acknowledgment of the justi- 
fiable complaint and the settlement 
of it to the satisfaction of the em- 
ploye involved will quickly uplift 
a sinking morale. 

There have been but few plants 


in the leather industry where a union 
has been responsible for planting 
the seed of discontent which at a 
later date gave rise to a full-bloom 
organization. Usually union or- 
ganizers have found disgruntled em- 
ployes in the plant who have re- 
sponded favorably to the techniques 
employed by astute labor leaders. 
It is not too difficult for one to rec- 
oncile his state of mind by project- 
ing his own errors upon the screen 
of union activity and viewing them 
as union agitated. 


Commie IFLWU 


Where a union is concerned, mat- 
ters which are normally discussed 
between company and union rep- 
resentatives in everyday operations 
of the plant, and in which obstacles 
to stabilized relations frequently 
arise, include those relating to pro- 
duction standards, rates of pay on 
new or changed operations, the ap- 
plication of the principle of senior- 
ity, eligibility for fringe benefits 
under the collective bargaining 
agreement, and matters of union se- 
curity. 

Generally speaking, the attempt 
on the part of the Fur and Leather 
Workers Union to obtain job con- 
trol and union security in the tan- 
neries are matters that frequently 
give rise to serious concern on the 
part of employers, _ particularly 
where there exists a known conflict 
of political ideologies between the 
leadership of the union and the tan- 
ners. Recently, the House Un-Ameri- 
can Activities Committee branded 
thirteen CIO union leaders as Com- 
munists and said twenty CIO af- 
filiates are now or have been under 
Communist control. Among those 
cited by the Committee as “examples 
of Communist officers” are Ben Gold, 
President of the International Fur 
and Leather Workers Union of the 
United States and Canada, CIO. 
Irving Potash, Vice-President, and 
Samuel Burt and Julius Fleiss of 
that organization. 

In case of war between the United 
States and Russia, the Committee 
said, “Communists would try to stall 
the (American) war machine in its 
tracks.” Benjamin L. Masse, writing 
in the January 8, 1949 issue of 
“America,” stated in his article en- 
titled “Stalinist Strength in the CIO” 
that “At the moment. only the Elec- 
trical Workers, Harry Bridges’ Long- 
shoremen and the Fur Workers ! 
can be considered important com- 
munist strongholds.” 


Grievances 


Most controversies participated in 


by union representatives with man- 
agement involve the interpretation 
or application of the collective bar- 
gaining agreement and may become 
grievances, to be adjusted under 
the grievance procedure of the 
agreement, or, since the effective 
date of the much maligned Labor 
Management Relations Act, 1947, 2 
directly with the employe. 

Failure of the parties to follow 
the consecutive steps of the griev- 
ance procedure, whether resulting 
in a strike or slowdown, or in arbi- 
trary discipline on the part of the 
employer, is an obstacle to stabilized 
relations. The authority of foremen 
should be recognized and grievances 
settled as much as possible with the 
foreman, at the first step of the 
grievance procedure. The grievance 
procedure is facilitated by providing 
a regular time and place for the 
presentation and discussion of rou- 
tine grievances, 

In the negotiation of grievances 
and disputes in the plant, a shop 
steward or other union representa- 
tive with an understanding of con- 
ditions of employment in the plant 
can aid materially in the promotion 
and maintenance of harmonious re- 
lations between the company and the 
union. 

On the other hand, an arbitrary 
or unreasonable union representa- 
tive in the plant will make any fair 
settlement impossible. Union  of- 
ficials tend to become more reason- 
able and capable of seeing both 
sides of a question as their expe- 
rience increases. Settlement by the 
immediate parties to the dispute be- 
comes very difficult when either 
party has gone so far “out on a 
limb” that it becomes necessary to 
“save face.” 

The reluctance of some union 
stewards or committeemen to tell 
an employe that he is in the wrong 
in making a demand or presenting 
a grievance often leads to difficulties. 
Union leaders who have more of the 
qualities of leadership will inform 
an employe if he is mistaken in his 
complaint and thus save the time 


1[nternational Fur and Leather Workers 
Union of the United States and Canada 
(CIO). 


“In his State of the Union address to the 
81st Congress, on January 5, 1949, Presi- 
dent Truman requested that Congress re- 
peal the Labor Management Relations Act, 
1947; and that the Wagner Act be rein- 
stated in full with amendments pertaining 
solely to jurisdictional strikes, some types 
of secondary boycotts, curbing the use of 
economic force to decide issues arising out 
of the interpretation of existing contracts, 
and some measures of protection for the 
public in the case of strikes affecting the 
public interest. 
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INDUSTRIAL DIVISION ¢ 3524 MAIN ST., HARTFORD 2, CONN. 
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Quality of Hides Assured, Yet 
Extra Operation Eliminated 


In spraying finish on hides at one large tannery in the Midwest the 
hides are carried through the spraying machine by means of an 
endless conveyor screen. Not only must the excess finish be washed 
off the screen but the screen must be thoroughly dried before more 
hides are placed on it. Unless the conveyor is completely dry the 
moisture on the under side of the hides will change the grade of 
the leather, or else the under side will require an additional cleaning 
and drying after the finish is applied. The installation of Fullergript 
brushes on the conveyor effectively solved this problem. One set 
of brushes washes the spray off and three sets completely dry the 
screen. This tannery maintains the quality of its leather and at the 
same time eliminates any extra cleaning and drying operation — 
thanks to Fullergript brushes. Fuller engineers are ready to help 


you tackle your problems. Simply write today 


and effort of both union and com- 
pany repgesentatives and avoid the 
feelings of disappointment, and pos- 
sibly ‘ill will, resulting from a later 
unfavorable disposition of the griev- 
ance. 

In tanneries, the handling of rou- 
tine grievances by shop stewards 
and committeemen during working 
hours should be discouraged as 
much as possible. It has been proved 
conclusively that where this inex- 
cusable vice has been permitted, 
has had a tendency to keep the plant 
at a constant tension and create an 
atmosphere of unrest that inter- 
feres with normal production. 


In Good Faith 


The difficulty of understanding 
each other’s viewpoint, and any sus- 
picion of motives. can be overcome 
in large part if the company and 
the union furnish information to 
each other concerning the matter 
under discussion completely and 
frankly. The importance of fair and 
honest dealing is nowhere greater 
than in labor relations. Agreements 
can best be made in an atmosphere 
of mutual confidence, and taking un- 
fair advantage by either party leads 
to distrust that it may take vears 
to overcome, 


A company’s representative at 
the bargaining table, particularly if 
he is a lawyer. is conscious of his 
obligation to the company employ- 
ing him and to the employes, 
whether or not they are represented 
by a union International Repre- 
sentative, because invariably he, is 
called upon to draft the results of 
the negotiations and must make cer- 
tain that he incorporates into the 
agreement the true intentions of the 
parties. His presence at the con- 
ferences leading up to the agree- 
ment can be of invaluable aid in 
this respect. We agree entirely with 
the summarization found in Lusk’s 
Business Law (Chicago: Business 
Publications, Inc. 1939) concern- 
ing the attitude of the average busi- 
nessman toward the duties arising 
out of a contract: 


“When parties enter into a 
contract, one or both of the 
parties to the contract assume 
duties which are to be per- 
formed at some time in the 
future. If these duties are not 
performed in full, the party who 
has failed in his performance 
has breached the contract and 
the other party has the right to 
sue and recover damages un- 
less. for some reason, the de- 
faulting party has been relieved 
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NOW—Du Pont “G-942” Tan- 
ning Agent, so successful for white 
leather, has been tested and proved 
to give higher yields of thicker, 
better quality black leather. 


More Plumping— 
Less Shrinkage 
You can readily get these results 
with ““G-942” because it gives ex- 
treme plumping action with mini- 


TRADE MARK 


mum shrinkage . . . helps you get 
the highest possible yield of top- 
grade leather. 


Simple processing 


The process of tanning black suede 
and crushed grain leather with 
“G-942” is practically the same 
as that used in tanning through 
white. It is easy to control by pH 
measurements. Most finishing 


STYLED BY 1. MILLER, This 
“Noughty Shanks Mare” was made 
with “G-942"-tanned leather. 


chemicals, as well as other tanning 

agents, can be used on the leather. 
Let us arrange for a technical represen- 
tative to call at your plant and explain 


in detail how “G-942" can help you 
produce better leather. 


U.S Pat OF 


BETTER THINGS FOR BETTER LIVING 
. . THROUGH CHEMISTRY 


E. 1. DU PONT DE NEMOURS & CO. (INC.), GRASSELLI CHEMICALS DEPARTMENT 


WILMINGTON 98, DELAWARE 
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WOOL GREASE 


TANNERS GRADE 


asa STUFFING AGENT” 


— say Tanners eadinere 


MALMSTROM WOOL GREASE in the new Pale non-darkening 
shade is a great aid to tanners preparing leather for uppers and 
soles. It effectively stuffs and waterproofs leather, has a negligible 
oder, and is easier to work with. Tanners agree that MALM- 
STROM'S WOOL GREASE is ideal because of its smoother texture 
and greater uniformity. Try it on your next batch of leather. Sam- 


ples and prices upon request. 


I. MALMSTROM « CO. 


America’s Largest Processor of Wool Fat and Lanolin 
14] LOMBARDY ST., BROOKLYN 22, N.Y. © 444 W. GRAND AVE., CHICAGO 10, ILL 
SALES AGENTS— : 
COMMERCIAL CHEMICALS, INC.. Buffalo N.Y £ K MASKELL, Detroit 
Portland 9, Oregon, Seattle 4, Washington 


Michigan 
Cleveland 14. Ohio 


MARIIN HOYT & MILNE, San Francisco 4, Los Angeles 13, Calif 








Reach yout =< Varket 
through 


the pages of 
LEATHER and SHOES 














from his duty of full perform- 
ance. The general rule is that 
one must perform his contract- 
ual duties fully and in strict 
compliance with the terms of 
the contract.” 


Differing conceptions of the duties 
arising out of a collective bargain- 
ing contract are found in decisions 
of courts and awards of arbitrators. 
The Supreme Court of the United 
States stated in the case of J. I. Case 
Company, February 28, 1944, 
that a collective bargaining agree- 
ment fixing wages is not a contract 
of employment, since it does not 
identify any individual; Justice 
Jackson stated in that case that the 
collective bargaining agreement may 
be likened to the tariffs established 
by a carrier or to utility schedules 
of rates and rules for service. With- 
in a short time after the issuance of 
this notable decision by the United 
States Supreme Court, on March 
29, 1944, an arbitrator's award was 
handed down in a Ford Motor Com- 
pany case, wherein he sought to 
construe the efficacy of a collective 
bargaining agreement in the follow- 
ing language: 

“Thus, in the process of its 
creation, in its purposes, and in 
its efforts, a collective labor 
agreement is not only a con- 
tract, it is also in the nature of 
a political platform and a code 
of ethics. That is why the 
language of a collective labor 
agreement, more than of other 
contracts, must be read not as 
isolated words but with a clear 
eye to its context, its purpose, 
and its underlying assumptions. 
That is why experienced union- 
ists commonly say that a col- 
lective agreement is not worth 
the paper it is written on unless 
both parties mean to live by it 
in good faith. And that is why 
they also say that if the parties 
really do act in good faith and 
with mutual respect for their 
rights and obligations, the con- 
tract can be put on a shelf and 
need hardly be consulted dur- 
ing its term.” 


The importance of voicing the 
true intention of the parties in con- 
nection with their negotiations for 
a new agreement or an amendment 
of an existing agreement cannot be 
overestimated. 


3J. I, Case Company v. NLRB, 321 U.S. 332. 
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BETTER LEATHER 


—finer and tighter grain 
—lighter and more uniform color 
—greater tensile strength and abrasion resistance 


—greater plumpness 


when you pretan with 


CALGON’ 


before vegetable tanning 





FASTER TANNING- 


The pictures tell the story. 

For full information on the uses of Calgon in the 
leather industry, write for our bulletin “Calgon 
Data for the Leather Tanner”, or fill out the cou- 
pon below. 


Same hide, same liquor, same 


total time—but the piece which 





is tanned clear through was 


first pre-tanned with Calgon. Calgon, Inc. 
Hagan Building 
Pittsburgh 30, Pa. 


*T. M. Reg. U.S. Pat. Off. 
Please send me your bulletin “Calgon 


Data for the Leather Tanner”. 


a 

eat eofoHLofo}s mation |... 
HALL 

BUROMIN | 9 . eacenes 
CALGON | A SUBSIDIARY OF HAGAN BUILDING City.. 


HAGAN CORPORATION PITTSBURGH 30, PA. 
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LEATHER FILLERS 


H. fi 
SOLE LEATHER 
LINCOLN FINISHES 
and SPONSING. AND 
SON WASHING COMPOUNDS 
INC. TANNERS’ SUGAR 
° ANO LIME 


COUDERSPORT 
PENNSYLVANIA 


COLLOIDAL CLAYS 


CHEMICALS 





Proper 
Fat Liquors 
for 


Pasted Leather 


CONTROLLED 
PENETRATION 


May work for you 


SALEM 


OIL +*° GREASE 
COMPANY 


IN ELUBBER HOLLOW 


SALEM MASS 





Oil Tanning Buckskins 


By Paul |. Smith 


Although there are many types 
of suede now being produced, genu- 
ine buckskin is unexcelled for quality 
and is particularly suitable for 
sportswear where attractive appear- 
ance needs to be combined with 
toughness and ability to stand up 
to hard wear. 

Deer skins are imported in a dry 
salted or dry condition and need 
thorough soaking to soften them 
down sufficiently so that fleshing 
may be carried out thoroughly. It 
is most important that all the flesh 
should be removed and this is not 
possible if the skin itself is not 
properly softened and easily worked. 
Dry salted skins generally respond to 
soaking in water in normal tempera- 
tures, but the sun-dried or _flint- 
dried goods usually need the addi- 
tion of 14 percent sodium sulphide 
based on the weight of the goods. 
Paddle soaking is recommended in- 
stead of pit soaking as it tends to 
reduce the time needed for the com- 
pletion of the process. 

Fleshing is now carried out by 
machine, but it is recommended 
that this should be followed by hand 
fleshing. Time and care spent over 
this operation well repays the tan- 
ner later on in the finishing. Liming 
can usually be carried out by use of 
a straight lime, preferably process- 
ing in a paddle as with soaking. 


Frizing 

Depilation is straightforward and 
may be successfully completed by 
use of a standard sulphide and 
hydrated lime paste. although some 
tanners prefer arsenic sulphide in- 
stead of sodium sulphide, claiming 
that it gives a softer and_ better 
handle leather. After unhairing, the 
skins should be piled up and allowed 
to remain in heaps for at least twelve 
hours. Next the buckskins are ready 
for frizing or removal of the grain 
layer. According to the Tanners 
Council of America’s definition of 
genuine buckskin. based upon rul- 
ings of the Federal Trade Com- 
mission. the term of buckskin is 
used to describe only leather tanned 
from deerskins and that only the 
outer cut of the skin from which the 


surface grain has been removed may 
be correctly defined as genuine buck- 
skin. 

In some of the so-called old-fash- 
ioned tanneries buckskins are soaked 
in warm water, 120 deg. F., for a 
few minutes preparatory to the 
frizing or removal of the grain with 
a sharp double edged frizing knife 
working over a beam set almost at 
right angles from the ground. After 
removal of the grain, which makes 
excellent glue stock, the skins should 
be re-limed in a new lime for at 
least 48 hours. Afterwards the 
skins are ready for washing to re- 
move excess of lime which is usually 
completed after four hours paddle 
work in running water. 


Deliming and Deoiling 


Removal of free lime is generally 
followed by piling up the skins and 
allowing to drain for 24 hours. 
Pressing follows, and if properly 
carried out will remove a good deal 
of fat as well as excess lime. The 
skins should be packed in strong 
canvas bags and the pressure ap- 
plied gradually so as to prevent 
bursting the skins. Afterwards they 
should be well shaken out so as to 
get rid of all creases and trimmed 
where skins have become ragged or 
irregularly shaped. 

Standard oil tanning follows. but 
longer time in the stocks is neces- 
sary to insure thorough impregna- 
tion with oil. Buckskins absorb a 
large quantity of codliver oil but a 
good deal of this is later recovered 
as degras or sod oil. 

Fully tanned buckskins are some- 
what darker in colour than chamois 
but they have a better handle and 
are much stronger. The suede finish 
can be worked up either by hand 
using the old-fashioned moon knife 
and stone. or on the emery wheel. 
An excellent fine nap may be ob- 
tained in this way. Bleaching is 
best carried out by exposing to sul- 
phur dioxide and colouring can be 
achieved by use of paste pigments. 
In the writer’s opinion, unbleached 
buckskin is a more superior type of 
leather than the bleached or coloured 
grades. 


LEATHER and SHOES—January 22, 1949 





ILAIBOIR NIEWS 


Company Officials at the Douglas 
Shoe Co.’s plant in Scranton, Pa., 
have arranged meetings with the 
United Mine Workers Union in a con- 
certed effort to.end the strike in ef- 
fect there since Jan. 11. The plant’s 
245 workers went on strike when 
their contract expired and a new 
contract was not agreed upon. 

The Scranton plant is a_ branch 
of the Douglas Co. in Brockton. 
Kathryn Lewis, John L. Lewis’ 
daughter, heads District 50 of the 
UMM which holds bargaining rights 
at the plant. 


ee 


The fur division of the Interna- 
tional Fur & Leather Workers Union, 
CIO, has voted to contribute the 
sum of $100,000 to New England 
leather workers if they should be 
“forced” into a general strike. The 
leather workers are asking for in- 
creased wages and an old-age re- 
tirement fund. 

The union’s executive board, in its 
semi-annual session, also voted sup- 
port for all locals engaged in fourth- 
round wage raise drives and asked 
for an all-out campaign to eliminate 
the 25 percent federal excise tax on 
luggage ard fur garments. 





The board, by unanimous vote, also 
called upon the government to drop 
its current case against 12 Com- 
munist leaders and protested “viola- 
tions of the Constitution through 
the use of blue ribbon juries.” Irving 
Potash, a vice president of the In- 
ternational, is one of the 12 Com- 
munists charged with conspiracy to 
teach and advocate the overthrow 
of the government by force and 
violence. 


oe 


United Shoe Workers of America, 
CIO, is seeking to oust the Boot and 
Shoe Workers Union, AFL, as bar- 
gaining agent at the Brown Shoe 
Co. plant at Festus, Mo. Two votes 
have already been taken with the 
AFL victor in both and a third has 
been scheduled. 


The company reports that pro- 
duction will soon be stepped up and 
new workers are being sought. 


a a 


Calco Chemical Division of Ameri- 
can Cyanamid Co. has signed a con- 
tract with Local 111, Internationak 
Chemical Workers Union, AFL, 
granting workers at the plant 


Somerville, N. J. an across-the-board 
increase of nine-cents hourly. The 
raise lifts basic, pay of the plant’s 
3700 employes from $1.10 to $1.19 
hourly. ; 


The new contract marks the eighth 
consecutive year that negotiations 
between company and union have 
been carried out successfully. 


Sh 


Bristol Manufacturing Corp., 
makers of waterproof and canvas 
footwear, laid off 150 workers this 
week at its plant in Bristol, R. I. 
The layoff, attributed to the mild 
weather prevalent in New England 
this winter, will cut production at 
the plant about 25 percent. 


icra 


Negotiations between the Crad- 
dock-Terry Shoe Corp., Lynchburg, 
Va., and the USWA for a new con- 
tract at the firm’s three Lynchburg 
plants were due to be resumed this 
week, 


Both the company and union are 
attempting to negotiate a collective 
bargaining agreement as a result of 
a National Labor Relations Board 
election held last July. 


@ Stein-Sulkis Shoe Co., Inc., Haver- 
hfll, is making shoes with a pointed 
toe to complement a Louis type heel. 
The shoes are mainly pumps and retail 
from $6.95 to $12.95. 








MAQUINA DE 
GARGANTA PROFUNDA 


Fabricada especialmente para cueros gruesos y con 
espacio adicional para cueros duros o de mayor 
tamano. Se puede adaptar tambien para laminar. 


THE TURNER TANNING MACHINERY CO. 


PEABODY, MASS.,.E. U. DE A. 
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SIP OT 
Hews 


Massachusetts 


@ Merker Counter Co., Haverhill, has 
begun transactions with the new state 
of Israel and is shipping large quan- 
tities of counters to shoe factories in 
Tel Aviv. 


@ Royce Baby Shoe Co., Boston, has 
ceased operations for about a month 
due to the lull in the baby slipper 
market. Roy J. Sheinwald, owner of 
the firm which employes 25 workers, 
said he will reopen when retailers 
show smaller inventories. 


@ The item which appeared in these 
columns stating that Walter List has 
joined Spack Shoe Co., Roxbury, as 
general manager (L&S, Jan. 1.) was 
in error. 


@ Manuel M. Epstein, president of 
the H. S. Snyder Leather Co., Haver- 
hill, was recently elected president 
of the Haverhill Chamber of Com- 
merce. Epstein is presently studying 
the town’s shoe industry and expects 
to set up an improvement program 
shortly. 


@ George Rautenberg, former sales- 
man for the Rautenberg Corp., Brock- 
ton, is now assistant purchasing agent 
for Kesslen Shoe Co., Kennebunk, Me. 


@ Fashion Trend Footwear, Methuen, 
was recently opened by Melvin Holtz 
of Haverhill. The new tirm will manu- 
facture women’s California process 
casual shoes. 


@ Chris Laganas Shoe Co., Lowell, 
is now producing its line of wide shoes 
in a variety of styles. The firm is 
making many pump types in EEE 
width with emphasis on black and blue 
and some red colors. The line in calf, 
* kangaroo and kid retails at $6.95. 


@ A.A. Wakeford, Inc., of Milwaukee, 
Wis. have been appointed sales repre- 
sentatives for Texon, Inc., Boston. 
The firm will handle the Chicago, 
Milwaukee and Northwest territory. 





@ Harry Aronson, former owner of 
Todd Shoes, Inc., Haverhill, is now 
New England sales representative for 
Bickford Shoe Co., Boston, and Myrna 
Shoe Co., Manchester, N. H. 


@ Al Feldman, formerly with Sibul- 
kin Shoe Co., Manchester, N. H., is 
now acting as liaison man between 
the Evangeline Shoe Corp., Lynn and 
Manchester, and Edison Bros., St. 
Louis. 


@ Fifth Avenue Shoe Corp., Haver- 
hill, and Gold Seal Shoe Corp., Boston, 
have resumed operations following a 
three-week shutdown due to heavy in- 
ventories. Both firms are owned by 
A. S. Beck Shoe Corp., New York. 


@ The 210 Associates, Inc., is plan- 


ning to designate a 210 Week in a 
new membership drive. O. J. Sullivan 
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of the American Girl Shoe Co., and 
membership chairman of the associa- 
tion, is in charge. Placards will be 
placed in windows, of shoe and leather 
— on Boston’s Lincoln and South 
ts. 


@ B. Ordieres Shoe Co., wholesalers 
and exporters, have added a new sales 
room to offices at 206 Essex St., Bos- 
ton. Ordieres exports women’s novelty 
shoes to South America. 


@ R. B. Ireland Shoe Co., Dover, has 
begun production on a complete line 
of high style arch type shoes, con- 
sisting of pump and cuban heel types 
with open toes. 


New York 


@ Leonard Cole, formerly with Kick- 
erinos, has joined Joggins, Inc., New 
York City manufacturers of Joggi- 
nettes casuals. Cole will cover New 
England, eastern New York and met- 
ropolitan New York territories. 


@ T. L. B. Lyster, chief engineer of 
the Hooker Elechtrochemical Co. from 
1914 to 1917 and from 1937 through 
1948, has retired. Lyster has been 
associated in various capacities with 
Hooker since 1907. E. K. Newton, 
with the firm as an engineer since 
1910, replaces him as chief engineer. 


@ U.S. Rubber Co., New York City, 
has issued its new price list for 
waterproof footwear. Prices continue 
at the same level. 


@ New York Baby Shoe Co., Brook- 
lyn, is conducting a new advertising 
campaign on its complete line of in- 
fants shoes. 


@ Hickok Manufacturing Co., Roches- 
ter, will inaugurate the first of a 
series of bonus payments to 1200 
workers. Employes. will receive 
amounts varying from one to five 
weeks’ pay from a total sum of 
$250,000. 


Pennsylvania 


@ Dr. D. S. Frederick, vice president 
of Rohm & Haas Co., Philadelphia, 


has been elected president of the 
Plastic Materials Manufacturers Assn. 
Felix N. Williams, vice president of 
Monsanto Chemical Co. and general 
manager of its Plastics Division, was 
named vice president. 


e 

Ohio 

@ Prima, Inc., Columbus women’s 
shoe manufacturer, has appointed Ray 
L. Brooks as midwestern sales repre- 
sentative. Formerly with General 
Mills, Inc., and Perma-Stone Co., 
Brooks will sell the complete Prima 
line in Ohio, Indiana, eastern Michi- 
gan and western Pennsylvania. 


@ B. F. Goodrich Chemical Co. re- 
ports that its new plant at Avan Lake, 
scheduled for completion this spring, 
will manufacture Geon plyblend latex, 
first of a new series of polyvynil 
chloride latices, which can be applied 
as a coating of film easily and eco- 
nomically to leather and fabrics. 


District of Columbia 


@ The Labor Dept. reports that some 
1,500,000 workers employed in the 
leather, lumber, tobacco, apparel, fur- 
niture and food industries will receive 
wage boosts if Congress adopts Presi- 
dent Truman’s recommendation for 
a 75-cent hourly wage minimum. 


Ilinois 


@ Stockholders of the Robinson Fac- 
tory Corp. have voted to sell the town’s 
shoe factory to Ettlebrick Shoe Co. 
The firm now occupies the factory. 


@ George A. Eastwood has resigned 
as chairman of the board of Armour 
& Co., Chicago and will continue with 
the board in an advisory capacity. 
Eastwood has been with the firm for 
the past 52 years and became its 
chief executive officer in 1939. 


@ Berman Sportswear, Inc., manu- 
facturers of heavy outerwear coats 
and jackets in fabrics and leathers, 
has opened sales offices and show- 
rooms in the Chicago Merchandise 
Mart. Home offices are located in 
Johnstown, N. Y. 


Wisconsin 


@ Albert H. Weinbrenner Co., Mil- 
waukee shoe manufacturers, reports 
the highest production in its 58-year 
history. Net sales in 1948 exceeded 
$48 million. The company hopes to 
raise output by 25 percent in 1949. 


Missouri 


e@ C. J. Hutchison is now southwest- 
ern sales representative for Kane, 
Dunham & Kraus, Inc., Washington, 
manufacturers of Karol Kane shoes 
for women. Hutchison formerly repre- 
— Spalsbury-Steis Shoe Co., St. 
ouis. 


@ Paul C. McMillan is now manager 
of the newly-created San Francisco 
Office of Monsanto Chemical Co’s. ex- 
port sales department. 


California 


@ James O. Clayton, research asso- 
ciate of California Research Corp.., 
has been appointed chairman of the 
Pacific Chemical Exposition to be held 
Nov. 1-5, 1949, at the San Francisco 
Civie Auditorium. 


@ Addition of a line of high-heeled 
lasts in casuals in citified suedes is an- 
nounced by Cobblers, Ine., Los An- 
geles. The shoes will retail at $9.95. 


@ California Shoe, Ltd., Los Angeles, 
has converted its entire production to 
Goodyear welts exclusively. The firm 
claims to be the only manufacturer of 
this process west of the Mississippi. 
William Seligman, formerly with Ted 
Saval and Joyce, Inc., has been named 
superintendent in charge of technical 
production. 


Texas 


@ The city of Houston has purchased 
the former Southwestern Trading Co., 
hide plant at a cost of $101,571. The 
plant was needed for right of way for 
a new highway. 
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FOUR 
Tailored-to-theJob 


CEMENTS 


for Slip Lasting 


These cements are designed to help you in slip lasting 
operations . . . first, by providing the cement characteristics 
necessary to do a specific job . . . second, by fitting into your 
work schedule. 


e@ Be Be Bond 542 (SOLVENT type). A popular general use cement for 
covers, platforms and sock linings. Applied by hand. Crude rubber base. : 
@ Be Be Tex 888H (LATEX type). Cover cementing. A fast drying cement 
with exceptionally strong bond, long week-end tack and good layout. May 
be applied by hand, machine or spray. Natural latex base. 
Be Be Bond S-759 (SOLVENT type ). Provides a week-end tack and a 
strong bond . . . for covers, platforms and sock linings. Hand or machine 
application. Synthetic rubber base. 
Be Be Tex 7788 (LATEX type). This cement with overnight tack is a 
fast drying cement with a good bond. Use it on sock linings, platform covers 
and inner or outer platform surfaces. Spray, hand or machine application. 
Synthetic latex base. 


Note: Cements made from natural latex are com- 
Be Be Bond patible with natural solvent cements — Synthetic 
latex cements are compatible with synthetic 
Be Be Te ra + solvent cements. 
Want information about MORE shoemaking 


e 
Products of BB Chemical Co. cements? ... you'll find it in a concise 8-page 
guide titled “UMC ADHESIVES.” Ask your 
United sales representative for the latest copy. 





UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 
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(Continued from page 26) 


soles. For the ladies, there will be 
the long and narrow “classic look” 
with open toes and straps. Black 
suede is expected to be popular as a 
dress shoe and manufacturers say 
they will fall back on this shoe if 
the “classic look” doesn’t click. 

Flat shoes of all types at prices 
lower than dress shoes are being 
promoted and production of these 
types has almost doubled in the past 
few months. 


Claim Argentina Hoarding 
3 Million Hides 


Despite the Argentine reports to 
the contrary, Argentina now has al- 
most three million hides on hand 
awaiting sale and shipment, the Na- 
tional Hide Assn., Chicago, asserts. 
The stockpile contains almost all 
types of hides produced in that coun- 
try with about 15 percent of the total 
holdover from the 1947 production. 

The association states that the 
South American country is appar- 
ently trying to confine most hide 
sales to hard currency countties. 
This, in part accounts for the tempo- 
rary embargo placed against Argen- 
tine hide exports. 

Trade circles feel that the em- 
bargo will be lifted shortly and al- 
though the initial hide offerings may 
be high, Argentina will eventually 
accept quotations comparable to 
: those now prev ailing in the U. S. 


Navy Award Lasts 


The Navy Purchasing Office, 
N. Y.C. has announced awards on 
Invitation No. 4086, calling for 150,- 
750 pairs of lasts as follows: Arnold 
Bros. Co., 18,000 at $3.32: George 
E. Belcher, 15.000 at $3.526: Ster- 
ling Last Corp., 15,000 at $3.52; 
Vulcan Corp.. 25,125 at $3.44; 
United Last Co.. 36.000 at $3.44: 
Woodward & Wright Last Co., 15,- 
075 at $3.08; Morton Last Co., Inc., 
18,000 at $3.39; Leader Last Co.. 
5.500 at $3.51: and Western Last 
Co.. 3.050 at $3.54. 


Fine N. Y. Finders 


New York City federal court has 
fined the Metropolitan Leather & 
Findings Assn., Inc.. of New York 
and 20 members a total of $36,350 
for violation of the anti-trust laws. 
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Dowicide G, water-soluble sodium pen- 
tachlorophenate, germicide and fungicide 
for control of micro-organisms, has been 
made available in hard pellets, according 
to a recent announcement by the Dow 


Chemical Co., Midland, Mich. 


The defendants had entered pleas of 
nolo contendere to an indictment 
charging violation of the Sherman 
Act. 

The fines were imposed upon the 
finders group, according to the 
Dept. of Justice, which revealed 
that an indictment against produc- 
ers and wholesalers of leather and 
shoe finders is pending. 


Bid on Combat Boots 


Only two bidders submitted bids 
on QM _ 30-280-49-749 calling for 
1.200 pairs of russet combat boots 
and shoes for the Army. 

Ek. J. Givren Shoe Co., Inc., bid 
$7.59 on 3,000 pairs of combat boots, 
lot 1A: $8.09 per pair on 200 pairs 
on lot 1B: and $5.25 per pair on 
lot 2 consisting of 1,000 pairs of 
service shoes, 

The other bidder, Endicott-John- 
son Corp., bid $7.01 for 3,000 pairs 
of combat boots, lot LA: $7.365 per 
pair on 200 pairs of lot 1B; and 
$5.945 on 1.000 pairs of service 


shoes lot 2. ®. 


New Drug May Open 
Huge African Hide Market 


Discovery of a “wonder drug” to 
combat sleeping sickness and other 
virulent African diseases and open 
up an area in Africa twice as large 
as the U.S. to cattle ranching has 
been announced by the British Govt. 

Predicting that Africa will soon 
“break Argentine beef cartels with 
cattle ranches four times as big,” Brit- 
ish newspapers reported the develop- 
ment of antrycide, a white crystalline 


powder which immunizes and cures 
cattle of the diseases born by the 
dread Tsetse fly. The new drug was 
hailed as one of the great scientific 
advances of the century. 


Through the use of antrycide and 
supplementary projects, Britain ex- 
pects within a few years to have mil- 
lions of head of cattle grazing on 
fertile African soil where few cattle 
and thin, scrubby soil now exist. Au- 
thorities say that enough antrycide 
will be available next year to inocu- 
late 2 million head of cattle and that 
the drug will clear an area in tropic 
and semi-tropic Africa 75 times as 
large as Britain and four times as 
large as Argentina. 


The drug was developed after five 
years of research by an imperial 
chemical industrial team led by Dr. 
F.H.S. Curd who was recently killed 
in a railroad accident. Dr. Curd’s 
chief colleague was Dr. David Garnet 
Davey, 36-year old scientist. 

Until now, the Tsetse fly had made 
cattle ranching in Africa almost an 
impossibility. Its bite carried the 
sleeping sickness from which there 
were few recoveries. 


Low-Quarter Shoes 


Bids will be opened Jan. 27, at 
the New York Purchasing Office for 
29.239 pairs of low-quarter tan 
shoes. Delivery schedule will be 
9,240 pairs during May: 9,996 pairs 
during June; and 10,003 pairs dur- 
ing July. 


Swift Asks Court 
Dismiss Anti-Trust Suit 


Swift & Co., Chicago, has filed a 
petition with the federal court  re- 
questing dismissal of a civil anti- 
trust suit filed by the Govt. last Sept. 
against the country’s four big pack- 
ers. The petition was supported by 
Armour & Co., Wilson & Co., and 
the Cudahy Packing Co., also 
charged by the Justice Pept. with 
conspiracy to suppress competition 
and fix prices in the sale of meat 
and meat products. 


The government is seeking to have 
the four companies enjoined against 
employing alleged monopolistic prac- 
tices and has petitioned that they be 
broken up into 14 smaller concerns. 

The Swift company claims that it 
has spent large sums of money dur- 
ing the past eight years in defending 
itself against similar suits and that 
the government has been unable to 
sustain its charges in each case. 
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Leather 
MI AUIRIKIEITS 


Sales picture mixed. Best tan- 
nages get fair to good call; poorer 
leathers often neglected. Slight 
increase in sole leather sales. 
Women’s calf very active; men’s 
slow. Suede kid moves; glazed 
quiet. Heavy sides continue ac- 
tive; light sides good here, poor 
there. Splits get fair order. Sheep 
moderate to poor in demand. 


New York Markets 


‘Certain tanners have instructed their 
selling quarters to try for an advance 
ot 2 te 3c a foot to offset recent ad- 
vances in the cost of raw material. How- 
ever, considerable price resistance has 
been felt at present price lists and the 
trade feels it is going to be difficult to 
obtain more money from shoe manufac- 
turers at this time. Demand has been fair 
tor the heavier weights from 414 to 7 
ounces but the lighter weights have been 
selling very slowly. Large buyers claim 
they can purchase large spread leather 
at from 46c and down to probably a 
little lower if sizable footage was involved. 
Some export interest is said developing 
trom Latin American countries and ne- 
gotiations are now in progress. 

Tanners report difficulty in filling 
orders, not because of a great deal of 
business but due to the fact that when 


they come in to buy, the shoe manufac- 
turers want the leather the next day. 
Most tanners feel optimistic about the 
future and believe business will be good 
this spring. Oak tannery run bends are 
selling in the range of 72 to 68c for the 
lights and heavies, respectively. Shoulders, 
heads on, are quoted 44 to 45c for the 
heavies and lights up to 49c, while shoul- 
ders with the heads off are quoted from 
50 to 52c. Heads are 18 to 20c. Double 
rough shoulders are quoted up to 60c 
tannery run. These prices are substan- 
tially unchanged from those prevailing 
last week and tanners see no price ad- 
vances at this time 


Tanners of this leather say business is 
going on steadily on a week to week 
basis with little changes noted. Cut 
soles from flexible bends are said hold- 
ing firm at the present price lists and a 
good demand noted keeping stocks well 
sold. Price lists on the flexible bends 
are at 48c for the heavies 3M to 7 iron, 
43-44c for mediums 4% to 5 iron and 33 
35c for the lights 3 to 4% iron. 


Business is said slow in this class of 
leather. Strap leather is quoted at 54c 
for the “A” grade, 50¢, for the “B” grade 
and 46c for the No. 2 grade for 6 to 7 
ounce leather. The spread is 2c tes 
ounce for heavier weights. Harness lea- 
ther is 72c for No. 1 gre ade, 70c for “B” 
grade and 68c for No. 2 grade. The above 
prices are those quoted on a certain 
tannage. 





LEATHER: ITS PRICE AND TREND 


THIS 
WEEK 


95-1.10 
90-1.10 
1.05-1.30 
55-80 
50-75 
56-66 
19-22 
54-60 
48-53 
52-56 
68-72 
36-40 
58-60 
38-42 


KIND OF LEATHER 


CALF (Men's HM) 

CALF (Women's) 

CALF SUEDE 

KID (Black Glazed) 

KID SUEDE 

PATENT (Extreme) 

SHEEP (Russet Linings) 
KIPS (Corrected) 
EXTREMES (Corrected) 
WORK ELK (Corrected) 
SOLE (Light Bends) 
BELLIES 

SHOULDERS (Dble. Rgh.) 
SPLITS (Lt. Suede) 

SPLITS (Finished Linings) 22-24 
SPLITS (Gussets) 19-20 
WELTING (!/. x '/g) 8I/, 
LIGHT NATIVE COWS —  29-291/, 


YEAR 1948 
AGO HIGH 


1.20-1.30 —1.30-1.48 
1.30-1.35 —1.40-1.48 
1.55-1.70 1.45-1.90 
60-85 70-90 
60-90 70-90 
68-72 76-82 
20-24 23-25 
68-72 70-75 
60-64 60-65 
56-60 56-60 
88-92 90-95 
41-43 44-47 
75-77 77-80 
39-44 40-44 41-45 
22-24 23-25 27 
19-20 19-21 21-22 
8I/, H-1/, I-11, 
25-25!/> 32-33 33 


MONTH 
AGO 


95-1.10 
90-1.10 
1.05-1.25 
55-80 
50-75 
56-66 
19-22 
54-60 
48-53 
52-56 
66-72 
36-40 
60-63 


All prices quoted are the range on best selection of standard tannages 


using quality rawstock. 
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FACTORY 


COMPLETELY EQUIPPED 


TO BE SOLD AT 
PUBLIC AUCTION 


Ready for immediate operation, 
the Whit-Bern Boot Co., Wichita 
Falls, Texas, will be offered at a 
receiver's sale, Thursday, Jan. 27, 
1949 at 11:00 A.M. in bulk, units 
and piecemeal lots. Can produce 
500 pr. of boots a day. Includes 
$65,000 worth of machinery, 
equipment, raw materials, and 
office furniture. Also available 
to successful bulk bidder—(1) 

dditi y on hand, 
leased from United Shoe Machin- 
ery Co., and (2) desirable lease 
(from non-profit citizens’ founda- 
tion) on 8000 sq. ft. factory 
space, and 2000 sq. ft. warehouse 
and office space. Excellent labor 
market exists in this progressive 
community of 70,000. Sale will be 
on premises. Send for descriptive 
folder to RALPH ROSEN ASSO- 
CIATES, Auctioneers, Liquidators, 
Appraisers, 909 Praetorian Blidg., 
Dallas, Texas. Phone Prospect 
7-2148. 























Sole Leather 


Boston tanners continue to com- 
plain but found a very slight increase 
in interest this week. Some tanners 
think that a ten or twenty cent drop 
in price would bring a rush of orders. 
Others point to recent low produc- 
tion, say a rush could not be taken 
care of. Heavy bends get most at- 
tention. Bring up to 72c for best 
Mediums and lights sell for two or 
more cents less for best. 

Sole leather tanners in the Midwestern 
locality report no change in this market. 
Business, for the most part, has been 
draggy, with de smand for bends primarily 
for heavies at 72c, although both mediums 
and lights are likewise quoted at 72c, and 
selling occasionally. Chrome-tanned No 
3 sole leather is getting only limited at- 
tention at prices ranging from 73 to 75c, 
No. 2 chrome-tanned at 82 to 84c and No 
1 grade from 84 to 87c. Some orders are 
also being placed for both finders’ bends 
(9-11 iron) at 85, 78, 69c and 11 iron 
and up at prices ranging from 89, 82 and 
73c. Women's finders’ bends are quoted 
at &3c, although orders are slow in com 
ing in for this item. 


Philadelphia sole leather tanners re- 
ported that interest has picked up in al 
most every grade and selection. Factory 
buying has been good. In cases where 
the tanner has tried to push prices up, to 
cover the increased cost of hides, some 
resistance has been encountered. Heavier 
weights are in greater demand than me- 
dium and lights. Findings have been more 
active since the beginning of the New 
Year. Repair bends, taps, strips and even 
a little women’s finding leather, which 


has been an exceptionally weak line, 
have found customers. While tanners 
recognized a slight improvement in busi- 
ness generally conditions do not tend to 
make the market strong. Tanneries man- 
age to avoid carrying inventories and in 
many instances this cuts into profits. 


Sole Leather Offal 


Enough sales made in Boston dis- 
trict to keep accumulations from 
growing out of hand. However, in 
some places, much leather piles up. 
Bellies get fair call at 38 to 40c for 
steers; 36 to 38c for cows. Single 
shoulders get moderate business at 
49¢ down with 48c the usual top. 
Some dealers can’t move enough 
shoulders to keep them happy. Double 
rough shoulders bring 60c and down 
as a rule. Small lots for specialty 
purposes sometimes bring © slightly 
higher 

Although business is far from brisk in 
the Midwestern market, indications point 
to a definite improvement during the next 
30 days. Both steer and cow bellies con 
tinue to get a fairly good call, moreso on 
the steers, at prices ranging from 39 to 
40c for steers and from 38 to 39¢ for 
cows 


Cut Stock 


There has been no price fluctuation 
noted in the Midwestern market during 
the past week. According to tanners’ 
reports, the market has been holding its 
own on a fairly even keel. Business has 
been fairly good in the heavy irons, both 
in men’s and women’s grades. Men’s 


fine grades are quoted 71, 74, 75, 77 and 
83c, for 10, 914, 9, 8% and 8 irons, re- 
spectively. Semi-fines from 69, 70, 72, 74, 
and 79c and No. 1 scratch 63c, 65c, 67c, 
70 and 73c. In the women’s grades, fines 
are quoted from 47 to 48c for 6 to 8 
irons. Semi-fines from 44 to 45c and No. 1 
scratch from 41 to 42c. 


Welting 


Boston welting manufacturers re 
port moderate business this week but 
complain that last month or two have 
been thin. Regular Goodyear welting 
brings 8'%c for 4% by % inch stock. 
Some sales made at slightly less 
Specialty welting enjoys fair to good 
call. Synthetics do well in stitchdown 
and pre-welt field. 


Calf Leathers 


Good business reported in Boston 
for women's weights and the best of 
men’s. Women’s sells in aH grades 
with best demand for leather at 90c 
and down. Men’s weights sell only 
in top selections 90 to $1.10. Low 
grades, particularly in medium weights, 
accumulate and tanners slow down on 
production. Colored suede calf gets 
fair business with blue and grey lead 
ing. Black business just getting under 
way, more big deals in making. Up 
to $1.30 usual top but one house asks 
up to $1.45. 

Slight upward price adjustments were 
noted in both men’s and women’s calf 
leather in the Midwest during the past 
week. The advances ranged anywhere , 
from 2 to 4c, depending upon the selec- 








Reg. U.S. Pat. Off. 
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ARKOTAN 


A Universal Syntan 


An all purpose syntan made in types suitable for 
chrome, alum and formaldehyde tan- 
nages. Imparts a fine silky grain to the leather with 
increased roundness and improved tensile strength. 
An excellent mordant for dyeing calf and glove 
leather—produces an even color. A perfect pretan- 
nage for shearlings and all types of white leather. 


Samples and Demonstrations Upon Request. 


*ARKANUM:—For efficient bating. 


*TETRANOL:—A highly efficient wetting agent. 
*Reg. U.S. Pat. Off. 


ARKANSAS CO., Ine. 


ESTABLISHED OVER 40 YEARS 


Newark, N. J. 





DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK 
STAINLESS SUMAC .- 
QUEBRACHO . 
SPECIAL DIPPING EXTRACTS 


SELaS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


PORT ALLEGANY, PA. 


CANADIAN REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., 
73 King St., 
ENGLISH REPRESENTATIVES: 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S. E.1 


- OAK + MANGROVE 
ORDINARY SUMAC 
RAPID TAN “G” 


ESTABLISHED 1887 


West, Montreal: 
West Toronto 





SEE 
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[ \ | \ HA k_... precision-assembled and 


moulded structural unit formed to fit the last... provides 
the shoe with strength and grace without bulk. 

Makers of Cements, Littheways and McKays in particular 
will appreciate the snug fit at heel seat, waist and ball areas. 
Unishank helps the shoe retain its shape, hold its proper 
tread, provides proper support to the foot and makes pos- 
sible superior heel anchorage. Cement sole attaching is 


simplified because a wider lasting margin may be 


What UNISHANK Adds to Shoes 


FIT — last measurements preserved through waist. 
COMFORT — firm, snug-fitting waists. 
STRENGTH — without bulk. 
APPEARANCE — top lines preserved — helps shoes 
hold shape until worn out. 
BETTER HEELING — cuts returns due to “run under” 
and/or “kick back” heels and 
torn Louis Heel flaps. 
UNIFORMITY — shanks accurately located preserve 
last contour. 


retained through the shank area. VITA-TEMPERED STEEL SHANKS | 


Your United representative can provide full par- When clean, tough, hard, uniform VITA-TEMPERED 


ticulars about adapting Unishank to your operations. 


STEEL SHANKS are used in Unishank assemblies, 


it’s a combination hard to beat. 


UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 
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tion. However, not all calf leather tan- 
ners reported price mark- -ups. This has 
placed B grade women’s calf leather in 
a price range of $1.06 to $1.10 which in- 
cludes the new higher level quoted by 
some tanners. C grade is priced at $1 to 
$1.02, D at 94 to 95c and X from 84 to 
88. Men's A grade now ranges from 
$1.10 to $1.12, C from $1.06 to $1.07, D 
at 97 to 99c and X from 85 to 89c. Top 
grades, and in many instances, C and D 
grades, are said to be selling readily, with 
demand reported as good, although busi- 
ness is limited due to the somewhat short 
supply situation. 


Kid Leathers 


Philadelphia kid tanners report a little 
better better market in black glazed. Black 


TANASOL NCO (Beads or Powder) 
TANASOL D (Liquid) 


good color 
TANASOL PW (Beads or Powder) 


Bleaching chrome stock; also 


pastel shades 


SYNEKTAN NCRP 


hi tio + 





In 
for chrome stock for better grain 





—For Better Results, Use. ..— 


SYNEKTAN NPP 


With extracts, for lower costs and 
SULPHONATED OILS 


MONOPOLE OIL 


on 
chrome stock for level dyeing, and for 


. in dyebath EMULSIFIERS and DETERGENTS 


Samples and Information Upon Request 


suede continues to move with a certain 
amount of ease. Conditions are charac- 
terized as “usettled” regarding orders 
for spring shoe materials. The big shoe 
companies have booked a good portion 
of their requirements but the smaller con- 
cerns are holding back. 


Rawskins are firm and are higher now 
than in the middle of last year. Local 
tanners are making replacements only 
where there is a definite need. Prices on 
finished kid are firm and will probably 
go higher, according to most sources 
who expect to increase prices in the near 
future. Occasionally concessions have 
been made on some lines that have threat- 
ened to become an inventory problem but 
most of such stock has been pretty well 
cleaned out. 


For white leather; for dyeing pastel 


shades with good weight to leather 


All types 


For finishing 


For good degreasing 











2139 E. HUNTINGDON ST. 


ned 


WHITES 


Alum Lambs (non-rust) 
Goat and Cabretta 
For All Requirements 


Also—Contract Tanners of Black Suede Kid 
Slece 1884 


PRINTZ 
y _LEATHER 
COMPANY 


Chrome Lambs 


PHILADELPHIA 25, PA. 








= JOHN L. STANTON 
= President and Treasurer 
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“STYLE ALL THE WHILE” 


McNichol E Taylor, Inc 


LAST MAKERS 


YNN, MASS., 
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WOMEN'S LASTS 
SPECIALISTS 


There seems to be a renewal of inter- 
est for white suede. While the majority 
of tanners and shoe manufacturers have 
written white suede off for this year, 
at least two Philadelphia producers are 
going ahead with plans to make up a 
larger supply of this line. 

Slipper business is fairly good at a 
number of tanneries. Orders for brown, 
blues and burgundy have been placed 
recently. Linings are in good demand 
wherever available and price doesn’t seem 
to bea determining factor. Top grades of 
linings are moving out as fast as produc- 
tion is completed. Medium and low grades 
also have a steady market. 

Brown and blue are the leading suede 
color lines. Tanners are not too anxious 
to go into the color end of suede, how- 
ever, unless they know where it can 
be placed. Because of the time ele- 
ment in making up colors tanners are 
steering away from inventories. 

Suedes and linings get best call in 
Boston district. Blue, brown and 
grey lead with green and red getting 
some call. Black not yet active but 
some new orders taken. Big season 
just ahead. Up to 85c the usual top 
for kid suede. Some lines priced up 
to 90c. Big demand for leather below 
75c with grades below 50c very active: 
in fact, these about cleaned up. Lining 
kid sells well in grades below 35c; 
25 to 28c leather most wanted. Black 
glazed quiet; some brown, and moder- 
ate amount of blue moves. White 
glazed quiet, white suede wakes up 


Patent Leather 


Boston patent tanners very glum; 
small sales the reason. Extremes 
bring up to 66c for best tannages: 
most sales for less. Good kips priced 
at 70c and down; that price not oftes 
paid. Tanners wonder when turn- 
about will come; have waited a long 
time and figure that suede cannot go 
on grabbing the limelight forever. 
Meanwhile most tan something else 
to keep wheels moving. 


Side Leathers 


Boston best tanners enjoy good 
business, find only poorer end of light 
weights the difficult merchandise to 
move. Tannages that come in so 
called volume field must fight for 
every order. Yet some seem fairly 
active. Heavy leather — still most 
wanted. Four and half to five and 
half ounce aniline type leather brings 
60c and down. In lighter leather de- 
mand small to moderate with up to 
60c paid for best corrected kips. Up 
to 54c paid for corrected extremes 
We hear of sales at a cent more but 
not often. Large leather not active 
as a rule, though some tanners keep 
stock moving by vigorous — sales 
methods. Up to 48c paid for such 
stock. Elk continues active with 57c 
and down paid for best. White elk 
sells very well with some, slowly 
with others. Sides, as other leathers, 
have mixed story to tell; the best 
tannages usually sell easily, the poorer 
not so well. 

Steady to firm prices are reported in 
the Western market. Although actual 
price advances have not been registered, 
most business is being conducted at top 
prices. Chrome corrected grain is selling 
at prices ranging from 56 to 60c, depend- 
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ing upon the grade. Full grain elk (MH) 
is listed at 68 to 72c, MH weights, and 
trom 67 to 7lc for the LM & M weights. 
In the extremes, work shoe ‘elk sells any- 
where from 47 to 5lc, while chrome ex- 
tremes are quoted at a low of 47c to a 
high of 55¢, depending on the grade. 


Splits 


Boston tanners find new business 
fair. One or two leading tanners of 
suede get good business with up to 
42c paid for light leather; up to 44c 
for heavy. Finished linings slower 
at 24c and down. Gussets slow at 18 
to 20c. Work shoe splits get good 
call at 30c and down; best sell easiest 
Retan sole splits still active at 30 to 
4c 

3oth heavy and light suede splits con- 
tinue to receive the most attention in the 
Midwest. Prices are unchanged at 36 to 
4c for lights and from 40 to 42c for 
heavies. Colored suede splits are gener- 
ally figured 2c more. Retann sole splits 
are selling occasienally at 30c for HM 
weight, 32 to 34c for H weight and 36 
to 4c on the HH weight. Pyroxylin 
linings still get a steady call at 23 to 
25c, and also on water finished lin- 
ings 


Sheep Leathers 


Boston tanners report mixed con 
ditions, mixed not only as to volume 
but also as to grades moving. Rus- 
sets bring up to 22c with one store 
finding 18 te 20c stock most wanted, 
another finding 14 to 18c¢ stock most 
active. Colored vegetable _ linings 
bring 23c down with about 20c the 
usual top. Chrome linings active at 
26c, quiet above that figure. Hat- 
sweat and novelty sheep quiet. Fair 
demand for well tanned suede sheep 
in play shoe field. 

Lower prices have been anticipated in 
the Midwestern market have not yet 
materialized. It is even more definitely 
felt that prices will lower themselves, 
especially in view of the fact that this 
market has not shown any improvement 
the past week. The garment trade has 
been such that very few, if any, new 
orders have found their way to sheep 
leather tanners. Prices, meanwhile, are 
unchanged and quoted at 18 to 22c for 
vegetable colored linings, and 28¢ on 
colored chrome linings. 


Belting Leathers 


Belting leather tanners found new busi- 
ness a trifle more active in the past few 
weeks. A few shifts in prices, to the 
advantage of rough leather customers, has 
not produced the hoped for results. Belt- 
ing manufacturers are not buying any 
more than is immediately needed because 
prices are still considered too prohibitive. 

Shoulders were in better demand with 
specialty manufacturers taking a large 
share. Welting, caught in the squeeze 
of high prices, is spotty. One tannery re- 
ported a fair amount of sales at “prices 
shaved as close as possible” but other 
sources handling rough shoulders are not 
turning over much stock in this direction. 

3ellies are in good demand. Lights are 
the most desirable weights. Heads are 
sold up at 19 a pound. 

Curriers were having somewhat better 
results with belting than had been the 
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FORMIC ACID 
SODIUM BICHROMATE 
SODIUM FORMATE 
SODIUM SULPHIDE 


Send in your contract requirements now 
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Something New! Something Déefferent/ —. 
“APEX VELVETEEN No. 5600” 


Combination binder and top finish. 


Glazes and plates (up to 200 deg. F without sticking or streaking) 
with a very bright luster. 


Imparts a velvety feel. 

Preserves the break. 

Makes color smutproof; also waterproof. 
Can be used with pigments and aniline dyes 
Velveteen is water soluble. 


Applicable to vegetable and chrome tanned leathers. 


Chemical Co., Inc. 


Estab. 1900 
225 West 34th Street 














New York 1, N. Y. 











case a month ago but the situation is not 
altogether satisfactory. Belting manu- 
facturers are complaining about a general 
lack of business. Other curried lines were 
in good shape. 


BELTING LEATHERS 
No. 2 Ex. heavy 
No. 2 Ex. light 
3 Ex. heavy 
vo. 2 Ex. light 
CURRIED BELTING 
Best 
Bend Butts a 1.25 
Centers (12") 1 
Centers (24") 1 
Centers (36"") veel 
Wide Sides 1 
Narrow Sides .... 1.10 1.06 
(Ex. lights 12c¢ more; lights 5c more; 
heavies, 10¢ more) 


-18 


Bag, Case and Strap 


Price fluctuations have been numerous 
in the bag, case, and strap leather markets 
\t the moment, demand is primarily for 
light weight case leather of good quality 
There is some call for both bag and strap. 
but not as heavy compared with case 
leather 


SMOOTH CASE 
No. 1 B Cc 
48 45 42 
51 4s 45 
SMOOTH BAG, STRAP, PORTFOLIO 
Ounce No. 1 B Cc 
SL, 5a 55 82 
4 62 59 56 
5 66 63 60 
6 6s 66 64 
Portfolio leathers lc higher 


Harness Leathers 


Little change in the harness leather 
markets during the week. Demand was 
fair with some but no large business was 
reported in any quarters. Prices for th« 
most part held steady although son 
buyers were shooting for lower figures 

RUSSET 
A Grade regular weight 
B Grade regular weight 
C Grade regular weight..... 
D Grade regular weight... 

Backs 12¢ per Ib. wbditional. 


5 


~3 +9 49 + 
om 
8 a°8 


> 
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Glove Leathers 

There has been very little activity im 
this market during the week. The retail 
trade seems very reluctant to place orders 
for spring merchandise. The fact that 
Easter comes rather late this year is 
probably a factor. Glove manufacturers 
have cut their prices to the bone in order 
to stimulate business. 

In spite of the poor showing so far, 
most glove manufacturers are optimistic 
Reports show that stocks in the hands of 
retailers are low. It is felt that stores 
must buy eventually in order to stay in 
business. 

Rawstocks are still strong and leather 
prices are firm. There has been some 
buying of Sudans and Persian pickle 
skins. Other lines are quiet 


IDIEATTIHTS 


Elwood N. Vine 


... 91, retired shoe manufacturer. died 
Dec. 28 at his home in Haverhill, Mass 
He was president of the former W. S. 
Chase & Sons Shoe Co., Haverhill, ior 
several years. daughter, Mrs. Ida M. 
Squire; a brother, S. Newton Vine; and 
three sisters, Miss Annie Vine, Mrs. H 
Howard Colcord and Mrs. Warren G 
Davis, survive. 


Eugene Cavaneget 


. . vice president and treasurer of the 
Otto H Oppenheimer Co., Newark, N. J., 
leather manufacturers, died Dec. 31 
at his home in Newark after a short ill 
ness. He leaves his wife, Frances: a 
son, Eugene N.; and two daughters, Mrs 
Helen Venters of Newark and Mrs 
Evelyn Ryerson of Maplewood 


Austin B. Caswell 


. . 76, iormer traffic manager with 
Pfister & Vogel Tanning Co.. Mil 
waukee, Wis., died recently at Mil 
waukee Hospital. Caswell came to 
Milwaukee in 1901 and retired some 
time ago after years of service with 


the firm. Surviving are two daughters, 
Mrs. Carlton Cook and Mrs. ere 
Kuehl; a son, Radclffe B. Caswell; 
sister, Mrs. James Monroe Coats; and 
a brother, Alexius Caswell. 


Hon. Pierre Bertrand 


. 74, who worked his way uy 
trom a shoemaker’s bench to owner 
of his own footwear factory in Quebec, 
died recently in Quebec City. Ber 
trand was elected alderman of Quebec 
City for eight consecutive terms and 
was member of the Quebec Legislature 
for three terms and Commissioner of 
the Port of Quebec. In 1925, he ap 
pointed a life member of the Quebec 
legislative Council 


Robert L. James 


37, president of the R. L. James 
ce. “Lynchburg. Va.. shoe jobbers, died 
Jan. 9 in Washington, D. C. as the 
result of a heart attack while on a 
business trip. Widely-known in the 
shoe manufacturing and jobbing field. 
James developed and patented the Turt 
Rider golf shoe which he also dis 
tributed. Surviving are two brothers. 
John W. of Lynchburg and Charles 
E. of Baltimore: a sister, Mrs. Julian 
C. Jordan oi Danville, Va.; ‘seven 
nephews and two nieces 


William F. Emery 


. . 58, pioneer in the development 
ot the chemical department of Inter 
national Shoe Co., St. —_ died Jan 
14 in Barnes Hospital. St. Louis, of a 
heart disease. Emery was associated 
with the firm for the past 25 years 
Surviving is his brother, Everett | 
Emery of New Bedford, Mass. 


George Corell 


.. 59, women’s shoe designe for 
he past 30 vears, died recently at his 
home in St. Louis of a kidney ailment 
\ssociated with the Brown Shoe Co.. 
St. Louis. for 10 vears, Corell had re 
signed a year ago because of ill health 
He is survived by his widow, Alma: 
and two daughters, Mrs. Florence 
Shannon and Mrs. Harold Hof. 
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For long life and best all-round results 
specify KENWOOD WRINGER FELTS 
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there has been talk of higher prices 


HHI There are so few around that it is 
and hard to say what will happen. Sellers 
are finding it difficult to accumulate 
enough to make a_ substantial sale. 
Rumors are that 42%c was paid, basis 
Heavy packer hides lower: Packer Calfskins oe mea — but nothing 

- ® las been conhrmed, 
light end holds steady. Trading Packer calf in the untrimmed mar Last prices are still holding for 
moderate. Small packer and coun- ket established new levels when two Northern skins. Kip is quoted at 
try hides follow lead of big mar- sellers moved about 31,000 skins from 40c, with native overweights at 37%c 


ket. Calfskins up 2%c on sales all Northern points at 65c, basis all — . cr gg ee one ~— 
of acker soduction. Kivekin weights. This is 2 2c higher than New ork trimmed packer : ip- 
Pp ‘ Pp P the last business at 62'%c. All skins skins are quoted at $8.50 for 12 to 
market quiet throughout. were sold on the old untrimmed basis 17’s and $10.00 for 17’s and up. 
and did not include any of the new 
e trimmed skins. Nothing was done in ° 
Packer Hides Riverpoint or Southwestern” skins, Country Hides 
which are figured nominally at  55c The country hide market is un 
and 45c respectively. Last business decided as buyers do not know quite 
ate proportions, with heavy hides in Riverpoints was at 50c. where to go. They realize that the 
showing a lower tendency. Light New York trimmed calfskins are packer markets are subjected to a 
hides, however, held their own, and quoted at $3.75 for 3 to 4's, bye for little revision in that the heavier hides 
continued to sell at steady prices, but 4 to os nary for 5 ae 7's, $5.50 for are showing weakness, but they do not 
for only small lots. Declines reg- 7 to 9's, and $7.50 for 9 to 12's know what the effect will be on the 
istered in the heavy hides were as country market. Last prices of 20 
much as Ic, although for the most Packer Kipskins to 2lc flat trimmed for allweights 
part the market was “c lower. around 48/50 lb. average seem to be 
The declining selections this week Nothing has developed in this mar a little toppy, with 20c favored rather 
were native steers, some at %c ket. The last sale of packer Northern than the outside price. However, the 
lower and others at lc, and branded kip at 40c seems to be good, although absence of sizable trading has pre 
steers, which dropped %%c. Branded 
cows sold steady for both the heavy —_________— . SERS Soe a 
and light ends. Native steers con i a 
tinued to sell at varied prices, the QUOTATIONS 
straight heavies going as low as 26c 
Chicago basis, but selling also at Present Week Ago Month Ago Year Ago 
26%c and 27c, while the straight lights Native. steers 26 -28 ‘ 27M, 25 26% 
moved at 28c for some and 28%c for Ex. light native steers .... ; 32 ‘ 28 
others, the latter sale on a, very small JAGR ‘ate coe ge s fone 
quantity which would be a %e Matice: balls at TVA i 
premium. However, the volume of Heavy Texas steers 25 
this business at the advance was not Light Texas steers 
Ex. light Texas steers 
considered large enough to_ neces- Hatt branded steers . 
sarily establish higher prices for light Colorado steers 
native steers Branded cows 
Activity on the outside was limited, oe delice 
: : « as > acker calfskins 
one seller moving a car of light native Chicago city calfskins 
cows at steady money. The Pacific Packer kipskins ... 
Coast market was only slightly active Chicago city kipekins 
from the standpoint of participation, 
with only one or two smaller packers 
accredited with moving hides, all at 


> flat for steers and cows, f.o.b. Los 
HIDE FUTURES 


“palin vd 


The business in the packer hide 
market this week amounted to moder 


. COMMODITY EXCHANGE, INC., FUTURES MARKET 

Small Packer Hides Close Close - High Sil Net 

The small packer market is what Jan. 19 Jan. 12 For Week For Week Change 
might be called “in the middle of the —— ; 46 ss 26. ase — 
road.” The weakness in the heavy September ms ‘Oo 21. 140 
end of packer hides has caused buyers December 135 
to think twice about buying any more 
than is absolutely necessary, and in 
many cases this feeling has meant 
that buyers are entirely out of the 
market. Meanwhile, sellers are of the 
opinion that they are still entitled to 
ask higher prices because of the ap 
parent firm foundation of light hides Brokers 
Best ideas are still in the range oi 
24 to 25c selected for 48/50 Ib. aver & 
age small packer allweight native Receiving 
steers and cows, but there is quite a T ' 
tendency towards a toppy appearance anners 
at the 25c price, with 24c probably . 
best for many buyers. Meanwhile, Agent Service 
asking prices for those lots around 
48/50 Ibs. start at 25% to 26c, with 
sellers inclined to ask 26c quite gen- 
erally and even higher, depending 
upon what they think of their hides. 
Lighter hides are put in asking price . Re nah ee g3 : : : ; ae ‘ 
brackets that are even higher, in fact 210 LINCOLN ST. TELEPHONE 
up to 28c selected has been quoted BOSTON 1!1!, MASS. HUBBARD 0513 
on some of the lighter lots. 





22. 
Total sales, 
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vented an accurate quotation of the 
market. 

There are not too many country 
hides around. There are quite a few 
heavier hides, comparing the overall 
quantities to the number of heavy 
hides available, but tanners are not 
of a mind to pick up the heavier 
stock. 


Country Calfskins 


The city and country calf market 
is unchanged. The city skins are in 
a little better position to get buyers 
interest, if such becomes apparent, 
but at the present time, buyers are 
not interested in anything except the 
better quality packer skins. 

The market for city allweight calf 
skins s quoted areund 35c nominal 
Country calfskins, allweights, are 
quotable around 26c nominal. 

New York trimmed collector calf 
skins are figured at $3.50 for 3 to 
4's, $4.25 for 4 to 5’s, $4.75 for 5 to 
7’s, $5.25 for 7 to 9’s, and $6.50 for 
9 to 12's. 


Country Kipskins 


As with outside caliskins, kipskins 
are quiet. Even though buyers can 
not find much in the way of packer 
kip available, they will not take the 
outside production. City kipskins are 
figured in a range of 26 to 2&c, while 
country kip is figured around 20 to 
eek. 

Collector New York trimmed skins 
are quoted at $7.25 for 12 to 17's, 
and $8.50 for 17’s and up. 


Horsehides 


Horsehides are in a rather easy 
position, although there have been 
no reports of trading at lower levels. 
lanners seem to be shying away from 
what few offerings there are. Last 
prices seem to be applicable. Trimmed 
60 Ib. hides are quotable around $8.75 
to $9.25, f.o.b. shipping points, with 
untrimmed hides quoted at $9.50 to 
$10.00. Horse fronts are figured in 
a range of $6.00 to $6.25, with horse 
butts, basis 22 inches and up, quot 
able around $3.25 to $3.50 


Wool Pelts 


Nothing has been noted in the pelt 
market except reports on the interior 
sales. Although the quotations of in- 
terior sales are nothing but rumor, it 
is reasonably assumed by many mem 
bers of the trade that prices around 
$3.85 to $3.90 were obtained for the 
pelts. Meanwhile, the local market 
is very quiet, shearlings holding well 
at $2.00 to $2.50 for No. 1's, $1.75 to 
$1.80 for 2's, and $1.30 to $1.40 for 
3's. Fall clips are unchanged at $2.50 
to $3.00. Western lambs, in the local 


around $3.00 to 


selection and 


figured 
upon 


area, are 
$3.50 depending 
quality. 


Pickled Skins 


Very light demand for these skins 
is noted, simply because there is 
nothing around to buy. Production 
is exceedingly light. Quotations are 
purely nominal at $10.50 per dozen. 


Dry Sheepskins 


While some selling quarters see 
little change in the situation, others 
report more interest coming into the 
market from Fulton County and there 
seems to be a better demand for hair 
skins and they expect this to con 
tinue as manufacturers get busy with 
the spring season. Buyers who were 
talking the market down have ad 
vanced their ideas and on_ limited 
sales, met the shippers levels. 

There were reports that some Per 
nambucos (Brazil cabrettas) sold at 
$17.00 per dozen, c.&f. for regulars 
and $19.50 for specials with Cearas 
held at $17.50 per dozen c.&f. for regu- 
lars and England said to be meeting 
this figure. Most buyers still have lower 
views. Cape glovers are firm and 
shippers continue to have ideas around 
$28.00 while buyers might be willing 
to pay $26.00 though last confirmed 
sales were at $25.00 and some have 
lower views. No offerings of Niger- 
ians due to sales to Europe. Nominal 
market , $14.50-15.00 for 60/30/10 se- 
lection Kanos, and this would be paid 
by shoe trade but too high for the 
glove buyers. Bids of $12.75 refused 
for Addis-Ababa butchers with ship- 
pers stating they are doing better in 
Europe. Mochas also selling to Eur 
ope and few being offered here. A 
small spot lot of Djeddahs, 300-Ibs., 
sold at $9.75 a dozen, ex-dock. Dry 
salted Sudans quoted $21 dozen 

Good demand continues for shear 
lings but due to price differences of 
buyers and sellers, especially for the 
longs, trading has been restrictel. 
However, some quarters are of the 
opinion that in view of the better 
demand, some compromise basis may 
be worked out, resulting in business. 
\ good sized quantity of Cape shear- 
lings, %-! inch sold at 19 pence 
f.o.b. flat and most sellers have ideas 
of 20 pence for business and stocks 
said to be very small. The longs 
are held at 30 pence f.o.b. Some 
Argentine '%4-34 inch shearlings sold 
at 34c c.&f 

\sking prices for wool skins too 
high to interest buyers here. Reports 
from Chile that shippers are asking 
48c ¢.&f. for wool sheepskins includ- 
ing shearlings \lso reported that 
frigorifico kill this year will be less 
than half of last year. 

There is no interest in slats here 
and selling quarters state that even the 


European demand has slowed up as 
they are running short of funds and 
have to wait until further allotments 
are made to them so that they can 
start operating in Paprahs and Peru 
vians. 


Reptiles 


Reports from Argentine are that 
new licenses are slow in being issued 
Offering back cut lizards at 54-58 
for one third each 25 centimeters 
and up and 20-24c for 20/25 centi- 
meters, which prices are a couple of 
cents above buyers views. Spot am 
palaguas said to be obtainable at the 
same price as recent shipment sales 
of $1.80 but here too, buyers con 
sider price too high. For shipment, 
market is now quoted  $1.65-1.70. 
Agents believe business in Argentine 
reptiles possible, if price was right. 
No change in Brazils with back cut 
tejus held at 29c f.o.b. and giboias at 
90-95¢ f.o.b. Siam market firm and 
reports that good quality skins scarce. 
Reported that some 8 inches and up 
chouyres sold at 54c and 6-8 inches 
at 3le and market ranged 50-55c, and 
30-32c though most operators claim 
to have difficulty in getting offerings. 
Aers also reported sold at 18%c for 
8 inches and up and more offered. 
Market generally ranged from 16-19c, 
as to lots involved. 

The India market is stronger at 
origin with shippers talking 95c-$1.00 
for Madras bark tanned whip snakes, 
4 inches up, averaging 4% _ inches, 
70/30 selection and similar cobras 
at 60-65¢ while vipers, 4 inehes up. 
averaging 5 inches, 80/20 selection, 
available at 40-45c. Some business 
said to be going on around these levels 
with principal interest in whips and 
some shippers not offering. Calcutta 
oval grain lizards, 60/30/10 offered at 
29¢ and 40/40/20 at 34c. Not much 
interest and then buyers ideas are 
about 30c and down. Later reports 
that shippers now ask $1.45 and 65c 
for Madras bark tanned whips and 
cobras but are expected to meet strong 
resistance as tanners are getting re 
sistance from their buyers 


Deerskins 


Notwithstanding the fact that most 
large buyers are out of the market 
for Brazil ‘jacks’, reports from pri- 
mary points state that shippers show 
no signs of weakness and continue 
to ask 77-80c f.o.b., refusing bids of 
76c f.o.b. Occasional small sales said 
to be made at around 84c, basis manu 
facturers, which is top when buvers 
are in the market. Other descriptions 
are also held above the ideas of buyers 
here and few sales passing. 


Pigskins 


Buying 
usually at prices below what shippers 


interest limited and then 





QUEBRACHO EXTRACTS 


THE RIVER PLATE IMPORT AND EXPORT CORP. 


405 LEXINGTON AVE. 


CHRYSLER BLDG. 


NEW YORK. N. Y. 
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are asking. A few thousand Manaos 
grey peccaries sold at $2.45 and blacks 
at $2.35, basis manufacturers. On 
new offers, shippers usually ask $2.25- 
2.30 f.0.b. for greys and $2.15-2.20 for 
blacks and Manaos types at $2.10- 
2.15 f.o.b. for greys and 5c less for 
blacks. Chaco carpinchos have sold 
at $2.75-2.80, basis manufacturers. 
Buyers are backing away from wet 
salted capimaras due to the fact that 
many skins coming in are slipped. 


Goatskins 


There is little activity so far as U 
S. tanners are concerned in this 
market. Price resistance is still shown 
although some traders believe that 
if demand picked up to any appreci- 
able extent, some compromise price 
level might be defined. Skins for 
making suede leather still head the 
list. 

Last trading in the Fast Indian 
market on Amritsars was at $13.00 
per dozen ex dock for 1300 to 1400 
Ib. skins. Last sales of Southern 
India skins were at $12.50 per dozen 
c.&f. for 1.70-1.80 lb. skins. Calcutta 
market is dull. 

European buyers have taken the 
lead in the Mocha market. Asking 
prices are pe gged at $17.50 per dozen 
c.&f. for Batis with Addis-Ababa skins 
held at $12.50 to $13.00 per dozen 
‘ &f. 

Among the other markets, China is 
quiet = few skins coming through 
The Cape market is slow with last 
sales at 58c per Ib. c.&f. for West 
Province extra lights; some sellers 
now have higher ideas. Kenya and 
Tanganyika shade dried skins priced 
at $12.50 to $13.25 per dozen ¢.&f 


East Indies 


Amritsars (1,2 
Patnas 
Cawnpores and Lucknows sennas 
Mozufferpores .. aekuone 11.40 
Dinajpores... seac sete nal 13.00 
Caleutta kills crises SCTE 
Conconadas .... ae ae 12.6 
Deccans 4 = 12.50 
Kristnas Nominal 


eas 


Chinas 
Szechuans _ ............ 93 


Hankows i 93 
Chowchings Nominal 


Africans 
Casablanca and Marakesh.. zs Nominal 
Algiers . Rieactabaien’ Nominal 
Nigerians EE OONES 1.45- 1.50 
Momb 12.50-13.25 
Nominal 
West Province (ex. It.) 00.0... 52 
Port Elizabeth (ex. It.)...... wile 60 


Mochas 


Berberahs (shipment) ........ : 14.25 
— (shipment) . . 8.50 

. . 16.75-17.00 
. 12.00-12.75 





Addis Ababa 


Latin Americas 


Mantazas, etc. (flat) f.o.b. ..... ; 65-66 
Oaxacas, f.o.b. .. a we Nominal 
Barquismetos eels . 52-54 
Coros sececpaee ve 52-54 
Maracaibos Nominal 
La Guayras Nominal 
Rio Hache 64 
Bogotas 
Jamaicas 
Haitians 
Santo Domingos 
Brazil (Cereas) .. 
by 





Nominal 
1.00 








Peruvi ians” 
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WANT AIDS 





ADVERTISING RATES 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the “Situation Wanted” 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under “Help 
Wanted” and “Special Notices” and $1.00 
per inch for each insertion under “Situa- 
tions Wanted.” 

Mini space ted: 1 inch. Copy 
must be in our hands not later than 
Wednesday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 











Special Notices 











Leather for Sale 


APPROXIMATELY 4,000 ft. Eastern and 
Cuban Sharkskin made by Ocean Leather, 
color brown, natural grain. Price 50c¢ per ft. 
S. Froehlich Co., Inc., 
42! Hudson St., 
New York 14, N. Y. 


Wanted 


50 or less Men’s used 12 pair Lasting room 
racks, 51, inch spaces. 


HUTH-JAMES SHOE, INC., 
WAUPUN, WIS. 


Chamois Leather 


Crust: Finished: Fullskins: Squares. 
Attractive Prices—-Prompt Delivery. 


Prices & Terms on request. 


WOODACRE CHAMOIS CO., 
Leather Dressers, 
Hacking St., 
DARWEN, LANCS., ENGLAND. 





WANTED 


Dyes—Chemicals—Extracts 
Bichromates—Oils—W axes 
Greases—Residues 
By-Products—Wastes 


CHEMICAL SERVICE CORP. 
80 Beaver St., New York 5, N. Y. 








For Sale 
LIQUIDATING OUR CUT SOLE PLANT’ 
IN NEW YORK 


United 4’ Dinkers with blocks at $600 each 

United 3’ Dinkers with blocks at $450 each 

United 2’ Dinker with blocks at $290 
United Baby Splitter, rebuilt, in perfect 
condition —$250 

United large Splitter about 48”-—-$250 

Peerless Buffer—$300 

Youngs Counter Skiver (Stewart)—almost 
new, rebuilt. We never used this machine. 


350 
Quamby & Hilliker Hy Sole Leather Roller 
$200 


Quamby & Hilliker 60” new Stripper with 
special built steel extra large table—$900 
Whitting Jack Roller—$150 
Large Baling Machine with about 500 or 
more Ibs. of wire free with machine—$165 
The above machines are in A-l working con- 
dition and can be seen on our floors in opera- 
tion. 30-day terms to rated firms. Price F.0.B 
Nw. ¥. Extra charge for crating. 
We also offer two old machines that must be 
put into working order. We offer them as is 
as follows: 
1 old Knox Blocker without knives—$125 
1 old Hy Roller—$85.00 
We also have AC motors with machines at 
low price. We will sell all or any part. 
Address O-15, c/o Leather and Shoes, 20 Vesey 
St., New York 7, N 


Investment Available 
FIRST CLASS TANNER, Finisher, in bag, 
case, and specialty leathers, wishes to buy 
partnership in small tannery. 

Address A-16, 
c/o Leather and Shoes 
300 W. Adams S&t., 
Chicago 6, Ill. 


A 


Skilled 


artisans in 
controct 
finishing. 


- — 


LEATHER & FINISHING COMPANY, Inc. 
PEABODY, MASSACHUSETTS 


| bebscrhinctc:amne 
TABER 
PUMPS 


@ Have been meeting the special 
requirements of the Tannery since 
1859 . . Write for Bulletin TP-629. 


TABER PUMP CO. 
(Est. 1859) 
300 Elm Street Buffalo, N. Y. 








Advertise Your Leathers in 
LEATHER & SHOES 











Offerings Wanted 


WHAT HAVE YOU to sell in sole, upper, 
splits, skeepskins or any type of leather? We 
will also purchase rubber heels, slabs, soles, 
shoe findings, ete. Write: 
Morris Feldstein & Son, Inc., 
85 Gold St., 
New York 7, N. Y. 





Help Wanted 





Finishing Foreman 


WANTED: Finishing foreman with knowledge 
of all modern finishing techniques for position 
in Middle estern tannery. Give references 
and experience. 
Address A-12, 
c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 


TANNER 


WANTED: EXPERIENCED TANNER of elk 
sides for shoes in modern, medium size Mid- 
west tannery. 
Address A-17 
c/o Leather and Shoes 
300 W. Adams S&t., 
Chicago 6, Ill. 


Campbell Operator 


WANTED: Campbell Operator to do French 
edge stitching on fine work, thoroughly ca- 
pable of keeping his machine in repair and 
running. 
S. Froehlich Co., Inc., 
421 Hudson St., 
New York 14, N. Y. 


Sole Leather Finisher 
Dry Loft Foreman 


WANTED: A sole leather finisher and dry 
loft foreman. Must be able to finish high grade 
factory and finders bends. Good salary to the 
right man. Address A-20, c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, II. 





Superintendent for Heavy 
Leather Tannery Wanted 


MUST KNOW tanning from beamhouse 
to finishing loft and be acquainted with 
plant maintenance. Should have held 
similar position in the past. 

For right man who is ready to take 
full charge of operations attractive 
salary is offered. 

Applications only considered if com- 
plete background given. 

Write to A-19, c/o Leather and Shoes, 
10 High St., Boston 10, Mass. 








Situations Wanted 











Tanner 


YOUNG MAN, 12 years practical experience 
in Chrome Retan, Vegetable Sole and Mechan- 
ical leathers, desires supervisory position. 
Address A-15 
c/o Leather and Shoes 
300 W. Adams St., Chicago 6, III. 


United States Leather Co. 


Net income of the U. S. Leather Co., 
New York City, for the fiscal year 
ended Oct. 31, 1948, amounted to 
$502,877, equal to $2.01 per share, as 
compared with earnings of $1, 599,855 
or $4.93 a share for the previous year. 
In the annual report to stockholders, 
H. M. McAdoo, president, attributed 
the drop in sales and earnings to un- 
certain conditions in the sole leather 
industry. 

McAdoo stated that the post-war 
readjustment in the shoe and leather 
industry is not yet completed. He said 
that although shoe production during 
1948 will probably equal that of 1947, 
there was a substantial reduction in 
output during the last three months of 
the year. This reduction was respon 
sible for the lack of earnings during the 
firm’s last half fiscal year. 

McAdoo blamed world-wide govern 
mental restrictions and control of hides 
and leather trading for a good many 
of the leather industry’s difficulties 
He said that cattle hides are under 
such restrictive controls that it has 
been almost impossible to buy foreign 
hides during the past year. This 
coupled with the shoe industry’s return 
to normal ups and downs has charac 
terized the present situation. 


JED WA ©O Tk TAMIL 


(Continued from page 6) 


from industry promotion and mer- 
chandising. 

True, the picture is not rosy from 
every view. Corporation taxes, slim- 
mer profits. wage increases—these 
may warrant some dilution of the 
optimism. But these too are balanced 
by the gradual decline in price levels 
of a year ago. The same may be 
said of other shoe-essential materials 
and products. 

Julius Schnitzer pointed up another 
significant fact: “Of the retailers who 
recently held mark-down sales 
most will tell you that the number of 
buyers coming into their stores as a 
result of advertised price reductions 
and the actual volume of resulting 
sales was surprising.” 

This indicates that a wholesome 
consumer market for footwear is 
waiting—and that it can be realisti- 
cally realized by signs of declines in 
shoe prices. What with more lower- 
priced lines being introduced for 
1949, and with some types of costs 
coming down, the industry has an 
opportunity to cash in on a recep- 
tive market. In short. 1949 has 
every opportunity to be a good pro- 
duction and sales year. 

And let us not forget the weather. 


Amalgamated Leather Cos., Inc. . 
American Extract Co. 

American Hide & Leather Co. Back Cover 
American Oak Leather Co. 12 and 13 
Apex Chemical Co., Inc. 33 
Arkansas Co., Inc. 30 


Calco Chemical Div., American 
Cyanamid Co. 

Calgon, Inc. 

Chemical Service Corp. 

Colonial Tanning Co. 


Dennis, The, Martin, Co. 

Dow Chemical Co., The : 

DuPont, E. If de Nemours & Co., Inc., 
Grasselli Chemicals Dept. 


Fuller Brush Co., The 
Gallun, A. F. & Sons Corp. 
Huyck, F. C., & Sons 
Isaacson-Greenbaum 


Lincoln, L. H., & Son, Inc. 


Malmstrom, N. |., & Co. 

McNichol & Taylor, Inc. 

Modern Lea. & Finishing Co., | 
Mutual Chemical Co. of ys 


Nopco Chemical Co 
Ohio Leather Co. 


Phillip Bros. Chemicals, Inc. 33 
Printz Leather Co. accgsaicstaess a 


Reilly-Whiteman-Walton Co. .. Front Cover 
River Plate Imp. & Exp. Corp. 36 
Rosen, Ralph - na ae 


Salem Oil and Grease Co. ..... .. 24 
Stehling, Chas. H., Co. Jose 16 


Taber Pump Co. 
Tannade Co., The 
Turner Tanning Mchy. Co., The 


United Shoe Machinery Corp. 
3, 27 and 31 


Wolf, Jacques, & Co. 32 


In the East. for instance, Spring-like 
weather has been prevailing for 
several weeks. Though this has hit 
rubber footwear producers hard. it 
has made the outlook brighter for 
shoe producers. Shoes will get much 
additional wear in these heavily pop- 
ulated sectors—will necessitate heav- 
ier and earlier shoe buying by con- 
sumers. 

Altogether there is more reason for 
optimism than pessimism among shoe 
men. The unbiased facts are irrefu- 
table. And beginning about February 
we shall certainly see this demon- 
strated. 
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says this 
SPARKLE TOES SHOE 


is made of 


“glittering black patent” 


Children’s shoes need a soft, pliant patent leather . . . one that 
stands up to wear and keeps the glitter. That’s why Foot Pleasure 
Shoe Company of St. Louis—and so many other manufacturers 
—always use Colonial Black Patent for children’s shoes. 


COLONIAL TANNING COMPANY. Ine. 
Boston Il. Massachusetts 
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WILLOW CALF 


Always 


... Willo 

to take r 

men always foing somewhere. Willow Calf goes wherever 
well-dressed active men are found. 

For shoes in a lower price range, we recommend 

Empire Kips. « * 

AMERICAN HIDE and 

LEATHER COMPANY 

BOSTON MASSACHUSETTS 





